SUNIL KUMAR SHARMA 

( Redtag Building, King Faisal Road, Al Khobar, P.O. Box 12595, Dammam 31432, KSA.
(  E mail: sunil.sharma.ae@gmail.com  

 
 Mob: +966 545681782
      Skype : sam9000941 +91 9096608091
Vision & Objective


· To Achieve Excellence in Professional & Growth Oriented Organization, Which Provide me with Challenging Assignments with a global perspective

· Seeking a challenge to take a good position in LOGISTICS, Where I can utilize my 13 years of experience to contribute to the management and my Skills to be benefit for the esteemed Organization

Employment History

Jazirat S’maa Fashion Co. Ltd (REDTAG/TWENTY4), Division of BMA International

A chain of value Fashion & Home stores, a refreshing concept launched in 2006, REDTAG currently has 133 Fashion & Lifestyle stores across the Middle East and Asia and has been growing at a rate of 20 percent annually.
LOGISTICS ASSOCIATE cum Warehouse Asset Maintenances                                                                                                July 25th,2016 Till July 12th,2020
Key Responsibilities:
· Prepare time plan and schedule of expected shipments [ Inbound – Import and Outbound- consumables] on daily basis
· Ensuring all the shipments are received in timely manner. 

· Monitoring all shipments communicating through E-Mail and other sources. 
· Follow up for required documents related to shipment and make sure it cleared on time. 

· Maintain all filing and records management procedures for all shipments. 

· Communication with all carriers for shipment updates. 
· Operating all applications of Warehouse Management System. 

· Generating discrepancy report on daily basis.  

· Forklifts and BT services in right time and keep in all the time working conditions.

· Vehicle maintenance.
U.S. Enterprises









Sale and Marketing Manager







        2011-2015
Key Responsibilities:
· To explain to the customer the benefits of the Custom Duty.

· To help the customer to complete documentation formalities.

· To verify the authenticity of the documentation and identity of the customer.

· To ensure strict adherence to Know Your Customer (KYC) norms as per Customs & Central Excise. 

· To Provide Logistic, Warehousing as per Customer requirements
· To ensure that all mandatory fields are entered properly.

· Handling all Commodities and their custom clearance.

Money Manager in Sales Department

Dealing with home loan, personal loan etc.
Relationship Manager








        2010-2011
Key Responsibilities:

· To explain to the customer the various benefits of the products being distributed.

· To help the customer to complete documentation and application formalities.

· To verify the authenticity of the documentation and identity of the customer.

· To ensure strict adherence to Know Your Customer (KYC) norms in all applications sourced

· To ensure that all mandatory fields are entered properly.

 HDFC Bank Ltd.
Banking Sector
Sales Officer








    
    2009-2010
Key Responsibilities:

· To explain to the customer the various benefits of the products being distributed.

· To help the customer to complete documentation and application formalities.

· To verify the authenticity of the documentation and identity of the customer.

· To ensure strict adherence to Know Your Customer (KYC) norms in all applications sourced

· To ensure that all mandatory fields are entered properly.

· Not accept any smudged or unclear document

· To maintain quality norms on depletion and for cheque bouncing cases.

· To achieve the set productivity norms for banking and for TPP offerings of the organization.

HBL Global Pvt. Ltd. (HDFC Bank Ltd.)
Banking Sector 
Sales Counselor








       
 2006-2009
Key Responsibilities:

· To sourcing the cases coordinating with Builders, CA’S & our seniors.

· To coordinating with credit team for solving the queries sanctioning & disbursement.

· Working as team in co-ordinations with credit policy & operations for better functioning of    the system.

· Solving customer queries to help proper functioning of sanctioning & Disbursement.

Rajshree Electronics & Equipment
Currency counting Machine 
Sales Counselor








        
2005-2006
Key Responsibilities:

· Sales of Banking Automation – Note Counting Machine in Nagpur and south & East Vidarbha region of Maharashtra.

· Sourcing Clients from open market and coordinating with our seniors.

· Major clients in Nagpur are Jagsons Travel, Sai Financials, Neelam Jewelers, Sawla Daal Mill, HNR Roadways, and Reliance Petroleum etc.

· Major clients in south Vidarbha are Ganraj Travel, Bhaskarwar Medicals, Ashoka Hotel, 

· Solving customer queries by providing proper service after sales.
R.K. Sales
[ C&F AGENCY]
Sales Executive








       
 2002-2004
Key Responsibilities:

· Sales of FMCG PRODUCTS i.e. Perfumes & Toiletries for Vidarbha region of Maharashtra.

· Solving distributor’s queries & handling C&F agency for proper distribution of goods & sales.

Oasis Marketing
 
Team Leader Credit Card Division.







2001-2002

Key Responsibilities:

· Sales of Credit Card through team members of HSBC BANK.

· Sourcing Clients from open market and generating database for team members.

· Handling a team of 6 (Six) members
Professional Qualification
· Diploma in Business Administration on March 1998 
· Institute: Akhilbhartiya Shikshan Sanstha, New Delhi, Division – I

Academic Qualification

· B. Com on March 2000  

· College: A.G College of Commerce, Nagpur University
Computer Proficiency

· Proficient with Microsoft Word, Excel   and Internet.
Competencies

A Seasoned professional with over 13 yrs. of experience in areas of Sales & Marketing. 

Possess excellent contacts for database generation from MARKET & OFF-MARKET.

Significant experience in Handling Customers of Export-Import Shipment, Documents Handling, etc.

Significant experience in Credit Cards, Home Loan, Saving Account, Demat Account, Personal Loans, etc.

Possess sound Knowledge of the rules / regulations & policy of Demat Account, Home Loans, Personal Loans, Credit Cards pertaining records of the cases.

An effective relationship management skill with excellent team leadership & strong analytical, problem solving & organizational ability.

Possess excellent interpersonal, communication and organizational skills with proven abilities in Business development, customer relationship management and planning.
Personal Details

Father Name         
:        
Late Mr. Sudhir Kumar Sharma
Date of Birth

:         
November 01, 1976

Marital Status

:        
Married



Nationality

:
Indian

Language known

:      
English & Hindi

Address
                                :           
Misserwala Kala, Doiwala, Dist-Dehrdoon [UK] , India                             

Passport No.

:
L3280530 (Valid till June 30, 2023)

Declaration

 I, Sunil Kumar Sharma here by, solemnly declare that all the information’s furnished above are true, complete and correct to the best of my knowledge.

References will be furnished upon request
Date:
Place: 









Sunil Kumar Sharma

