MOHAMMAD ABDUL HAFEEZ,
42-4-80, OLD POST OFFICE ROAD,
 RAMAKRISHNAPURAM,
VIJAYAWADA-520011 (A.P).
Ph:+91 9966108178 

E-mail: munnahafeez@yahoo.com
Seeking  management  level assignments in sales and marketing in an organization of repute 

A result oriented professional with over 25 years experience in Strategic Planning, Business Development / Marketing, Distribution / Channel Management, Product Launches / Promotions, Brand Management, Client Relationship Management & Team Management in the FMCG sector.
A proactive leader and planner with expertise in strategic planning, market plan execution, account management, pre-sales efforts with skills in P&L management, competitor and market analysis.

An Out-of-the-Box Thinker with a proven track record of increasing revenues, establishing distribution networks, streamlining workflow and creating a team work environment to enhance productivity innovatively for reputed business houses.
Proficient in independently designing & implementing marketing & sales strategies.

Leading, training & monitoring the performance of team members to ensure efficiency in sales operations and meeting of targets.

Strong analytical, problem solving & organizational abilities. Possess a flexible & detail oriented attitude.
Career highlights 
Phonographic digital Ltd                 
Asst Manager

From dec 2017 to may 2019

              Looking after the assigned areas and  to visit the customers who are in the business of music and doing it illegal, and to explain them to make it legalize by taking the license for their business to control the piracy of music in the ground level of markets. And handling the team of four executives who are under my assigned area.
Aditya music india pvt ltd

Sales executive
From nov 2016 to nov 2017
              Looking after the assigned areas and  to visit the customers who are in the business of music and doing it illegal, and to explain them to make it legalize by taking the license for their business to control the piracy of music in the ground level of markets. And handling the team of two executives who are under my assigned area.  
Label mobile media pvt ltd                   Sales executive                From Feb 2009 to oct 2016
              Looking after the assigned areas and  to visit the customers who are in the business of music and doing it illegal, and to explain them to make it legalize by taking the license for their business to control the piracy of music in the ground level of markets. And handling the team of two executives who are under my assigned area.  
Subhiksha trading services ltd,  Asst.Retail Outlet Manager  From Aug 2007 to Dec 2008                                                                  
Handling the Vijayawada outlet as  Assistant Retail Outlet Manager to Support the Retail 

Outlet Manager and handling the outlet in absence of him. Looking after the customer     

satisfaction and developing the business in allotted segments of the Store.Regaining back the

lapsed customers by assuring them good quality of services.Looking after the welfare of the staff and motivating them in developing the business and satisfying the valuable customers.
Gopal food product.                               Sales Executive                    June 2005 to July 2007.

Deft at handling the operations of part of Coastal Andhra Pradesh.

Distinction of generating 5 lacks business per month After the launch of the products.
Demonstrated excellence in handling key clients such as APSRTC, South Central Railway divisions of Vijayawada and Guntur, and all educational institutions .

Instrumental in managing a business volume of Rs 10 Lacks per month.

Played a pivotal role in managing the operations in the assigned territory of  part of Coastal  Andhra Pradesh, 1 super stockiest, 3 Sales Representatives (Product- Gopalji Potato Chips, Fatafat Namkins).

Artilin paints India limited                     Sales Executive            June 2004 to May 2005.

             
Independently working as Sales Executive, launched products like functional paints        such as Anti-insect, Anti-bacterial, and Anti-fungus paints . Locating the customers who are in need of protection from insects, bacteria, and  fungus. Projects done successfully such as Modern Bakery Products, Kamadhenu Silks, Vijaya Diary, Dr. Vajrala Sivakumar (Neurologist), Balaji Sweets and Continental Coffee  Limited (Duggirala).

Dabur India Limited                Interim Sales Representative      January2003 to May2004. 

Deft at handling the operations of Prakasam and Nellore Districts. Played a pivotal role in managing the operations in the assigned territory with 1 super stockiest,7 stockiest  and individually appointed 9 sub-stockists under Super-stockiest t  increase the  turnover of Super-stockist. Launched successfully the brand BINACA-FLEXI  toothbrush in the assigned territory. Launched successfully the brand Hajmola Funtush Candy in the assigned territory. Remarkable improvement shown in sale of brand Dabur Glucose in rural sector of Prakasam      
 and Nellore area sub-stockist.

      .      

Smithkline Beecham Consumer       Distributor Salesman      April 1994 to December 2002.

Healthcare limited.

         As a Distributor salesman to sell the products of Smitkline Beecham Consumer Healthcare limited in  Vijayawada urban and rural markets. Launched products successfully : Junior Horlicks, Mothers Horlicks, Aquafresh toothpaste and Toothbrush, Ribena drink, Chocolate Horlicks and full range of Horlicks Biscuits. 
Personal Details.

Date of Birth :  

17th December 1971.

Marital Status:

Married.   

Current  ctc:                2.64 lacs p.a.
Expected ctc:

negotiable

Qualification:

Diploma in Business Management.
