

Rahul Bhutra

BRIEF OVERVIEW 

· Twenty three years of diverse and rich experience in the finance domain, encompassing banking and corporate finance. 

· Well versed in launching and managing businesses in new/ un-tapped regions with thorough experience in business development for financial products. Set up the Global Indian desk of Standard Chartered Private Bank India. Launched the complete range of trade finance business for Citi’s Consumer Bank. Successfully launched IndusInd Bank’s branch with a complete range of services in Indore. Launched the branch distribution channel of HDFC Bank for SMEs in Mumbai and bringing up Southern region to National Map. 

· Management Graduate (MBA), Chartered Financial Analyst (CFA) and Certified Financial Planner (CFP) by academics.

· Experienced in in-depth business & financial analysis of organizations for lending & investment purposes.

· Exposed to highly technology driven & new economy businesses with the ability to manage change with a ease for the ever-changing business models.

· Relationship Management with all internal as well as external stakeholders of the organization. 
PROFESSIONAL EXPERIENCE

Credit Suisse Ag , Singapore


          May  2016 – Mar 2019

Director: Expert NRI Team Relationship management with HNW clients.

· Achieve the revenue goals by formulation business plan and implementation.

· Relationship Management and client acquisition

· Structured Mandates on asset monetization and Fiduciary 

· Adhere to client onboarding /Due diligence and suitability guidelines.
Standard Chartered Private Bank, Singapore


          February  2013 – April 2016

Director: Global Indian Team Relationship management with HNW clients.

· Achieve the revenue goals by formulation business plan and implementation.

· Relationship Management and client acquisition

· Adhere to client onboarding /Due diligence and suitability guidelines.

Achievements : 

· 120% of budget for 2013 and 2014.

Standard Chartered Private Bank, Mumbai


 September 2008 – January 2013 

Business Manager: Global Indians & Product Specialist  Responsible for revenue line from India Centre on cross border business  for non residents and resident Indians. 

Product specialist for Private bank India products, including trade, treasury / foreign exchange & exposure based products. The profile includes:

· Managing the cross border business requirements for onshore/offshore team.

· Achieve the revenue goals by developing, facilitating and managing portfolio of product suite (proprietary & third party)  distributed through relationship management team to the target segment.

· Owning various exposure based programs of Private Bank India.

· Manage  specific business mandates.

· Working jointly with Area heads/Investment Specialist for business opportunities.

· Integration of Bank’s product offering (both wholesale & consumer bank) with the business segment. 

· Maintain customer service standards by process improvement jointly with operations unit. 

· New product development including research, compliance, regulatory and internal approvals, system development ,pricing and launch coordination.
Standard Chartered Private Bank, Mumbai


    August 2007 – September 2008 

(Formerly American Express Bank) 
Product Manager : Banking Responsible for revenue line and product management of all proprietary (banking) products including trade, treasury & foreign exchange products, exposure based products, transaction banking and related services for the private banking business including individuals and corporates . The profile includes:

· Achieve the revenue goals by developing and managing portfolio of trade, foreign exchange, lending, treasury, transaction banking, leveraged product suite distributed through relationship management team to the target segment.

· Developing and owning various exposure based programs in India.

· Working jointly with regional heads for business opportunities.

· Integration of Bank’s own & third party product offering with the business segment. 

· Maintain customer service standards by process improvement jointly with operations unit. 

· Upgrade Product skills across stakeholders.

· Management of acquisition channel mix and key external partner relationships

· New product development including research, compliance, regulatory and internal approvals, system development ,pricing and launch coordination
Achievements : 

· Integrated lending program with private banking and SME customers including exposure based treasury products.

· Launch of EEFC /FCY deposits.

· Arbitrage/Leverage products for offshore investments to India.

Citi Bank N.A, Mumbai





          July 2006 – August 2007

Product Head : Trade and forex, Citibusiness responsible for revenues from trade /treasury products offering to SME/business banking customers through distribution of 40 branches nationwide and Suvidha proposition. The profile includes:

· Work jointly with Area Directors for region specific business opportunities on trade & Forex.

· Launch of new products.

· Maintain customer service standards by process improvement jointly with operations unit. 

· Upgrade Product skills across stakeholders.

· Team management ( Trade-forex counselors based at branches)
Achievements : 

· Launch of trade finance products and trade service manual for small businesses, first in Asia pacific region (GCG) for Citibank.

· The trade/fx line is second highest contributor in 2006 for consumer group. Growth in the revenue line 190 % 

HDFC Bank Limited .






April 2004 – June 06

April 2005 – April 06, Regional Business Head - Southern India (5 states,110 branches). Business Banking focuses on providing banking solutions to businesses with turnover upto INR 75 crs including cash credit, trade finance, treasury products, structured finance and medium term requirements for small and medium enterprises (SME). 

April 2004 – March 2005: Cluster Manager for Mumbai and catchments. Profile includes: 
· Top and bottom line target .

· Building new business portfolio and monitoring.

· Team management.

· Product development.  

· Cross selling of all the banking services with a total solutions approach.    
Achievements : 
·  Setting of the branch distribution channel.

·  Highest profitability per account in the division.

·  100 % portfolio retention and no deferrals 

·  Average end to end turnaround of 10 working days. 
Webdunia.com India Ltd.





Mar 2000 – Mar 2004

Financial Controller 






 
Webdunia is an IT company funded by International Finance Corporation (IFC), Washington (a private equity arm of World Bank). Job profile included:    
· Negotiating long term financing including venture capital funding and working capital financing.

· Revenue contracts closure in coordination with sales team. In charge of B2C e- commerce activities, web based financial services in banking & insurance.

· Preparing and presenting financial performance reports including segment reporting to the management & investors as per Indian and U S GAAP principles. 

· Managing and coordinating due diligence audits.

· Relationship management with external agencies including statutory authorities and financial intermediaries.
Achievements: 

· Setting up financial systems, budgetary control systems and other internal systems to enhance efficiency and productivity to ensure corporate governance.

· Un qualified audit from big 5 auditors for 4 consistent years.

· Implementation of a project monitoring system to calculate the extact man hour costing at all the management levels.

· Launch of online banking and insurances services. 
IndusInd Bank Limited, Indore




Jun 1996 – Mar 2000
Deputy Manager







Asset Portfolio Management: Preparation of credit proposals, trade finance, business development and monitoring .   Portfolio of Rs 100 crores.
· International Banking operations: Forex operations including remittances, trade finance, documentary credits, submission of all statutory returns & business development.  Annual business Rs 350 crores.
· Relationship Management and Retail Banking: Cross selling of Bank’s technology driven products to Corporate, NRI,HNW customers. Was leading and motivating the staff of Sunday Banking team and other retail operations and ensuring timely and accurate back-end transaction processing. 
Achievements: 

· Setting the corporate/sme banking division at Indore. The bank had 15 % share in the trade business of the city within a year.

1. Management of all product desks at branch level. 

2. Clean Statutory (RBI) and internal audits for credit and forex operations. 
Mardia Leasing & Financial Services Ltd, Ahmedabad

May 1995 – Jun 1996
· Preparing project feasibility reports and getting them appraised and approved by lending institutions on behalf of the clients from industrial leasing and hire purchase segments.

· Introducing stock broking operations by launching an NSE terminal .

1. Setting up and establishing the money changing business. 

2. Designing customized products based on market feedback, within the organization’s profitability considerations.
EDUCATION

Financial Planning Standard Board of India , Mumbai (2008) 





Certified Financial Planner (CFP), Grade A 
Indian Institute of Bankers, Mumbai,(2000) 






Junior Associate of Indian Institute of Bankers (J A I I B),
Institute of Chartered Financial Analysts of India, Hyderabad



Chartered Financial Analyst (C F A), Seventh rank across India (1997 exams)

Institute of Management Studies, DAVV, Indore,1995





MBA (Finance and International Business),CGPA of 9.75/10
Indore Christian College, DAVV, Indore,1993

B.Com  (Taxation) ,Completed with 1st sdivision 

PERSONAL DETAILS

Date of birth:

25th May 1973


Languages known:
English, Hindi

Address 

#11-07 , 35 Simei Street 4, Singapore 529869 

Mobile 


+65-91065579

Email 


rahul_bhutra@yahoo.com
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