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	Sales & Marketing 
High-energy professional, successful in achieving business growth objectives, targeting challenging assignments with a reputed organization 

	· Executive Profile
· A result-oriented professional with over 25 years of experience in Sales, Business Development, Channel Management, Revenue Generation and Customer Excellencewith key focus on accomplishing top-line & bottom-line profitability 
· Skilled in formulating strategies to achieve market expansion & growth, by aligning to market requirements; understanding market potential and opportunities
· Highly skilled in building relationships with clients and delivering customer requirements
· Developed the strategy and roadmap for organization’s expansion; conceptualized and developed new business strategies which led to an increase in business
· Sucesfully launched scientific brands like Betamil, Evion Cream, Concor, Lodoz, Presitrol, Orawis, Maxepa across Bhopal regio; Glenmark Milious Division and Achieved 1 lac PCPM in second Year; Totalderm + Cream Launch in MPCG after Penderm + , Also Avg Sales of MPCG of 35 Lac brought to 95 Lac in 5 Year 
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Education & Credentials
· M.Sc. in Chemistry from Sagar University in 1993
· B.Sc. in Biology from Sagar University in 1991
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Key Impact Areas
Strategic Planning & Leadership
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Sales & Marketing
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Business Development
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Customer Acquisition
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Product Promotion/Launches 
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Channel Development
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Business Networking
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Team Management
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Soft Skills
Communicator
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Innovator
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Collaborator
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Thinker
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Professional Experience
Since Nov’17 with Venkys India Limited, Bhopal as ZBM
Key Result Areas: 
· Managed sales & marketting operations to support the revenue targets 
· Conceptualized & implemented competitive strategies for generating sales, developing as well as expanding market share towards the achievement of revenue & profitability targets
· Worked with prospective clients, generating business from existing accounts and achieving profitability and increased sales growth
· Created dynamic environment that fosters development opportunities & motivates high performance amongst team members
· Tracked market demands & customer’s expectations and modifying sales strategies for expansion of market share & achievement of revenue targets
· Explored business potential, opportunities & clientele to secure profitable business volumes by networking with prospective clients, generating business from existing accounts and achieving profitability & increased sales growth
· Identifyed new viable avenues to augment business generation and optimize customer service levels through delivery of outstanding services
· Developed strong market knowledge of existing and potential clients and ensuring business growth opportunities aligned to company’s strategic plans
Highlights: 
· Developed and implemented relationship strategies to maximize chances of profitably securing strategically important new business
· Won Club Award of 2004 & 05
· Big Volume Business Handled in USV,  Merck and Alkem that is 1Cr +
· Big Team Size of 55 ME,  10 ABMs,  3 RMs handled in Alkem 
· I have Thorough Scientific and Market knowledge of Major Segments like Antibiotics,  NSAIDs,  Cardio,  Antidiabetics,  Derma,  Vitamins,  General. 
Previous Experience 
Jan’13 to Nov’17 with Alkem Laboratories Ltd., Indore as DSM
Mar’10 to Jan’13 with USV Limited, Indore as RBM
April’07 to Mar’10 with Glenmark Pharmaceutical,Bhopal as ZSM
Mar’06 to April’07 with Micro Labs, Bhopal as RBM   
Feb’94 to Mar’06 with E MERCK IND Ltd., Bhopal/Patna
Growth Path 
Joined as MR to ABM
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�Personal Details


Date of Birth: 			24th September 1972


Languages Known:		English , Hindi	, Marathi,  Gujarati 


Address:			40, Platinum Paradise,  By pass,  Indore  and  E-6/139, arera colony,  Bhopal 
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