CURRICULUM VITAE
SHAIK GOUSE AZAM                                                                           Cell. No: - 9246488565/9490639565. E-mail: - gouseazams@gmail.com  
OBJECTIVE:
Seeking professionally managed company with scope for a challenging career, opportunity for learning, excellence and continuous improvement coupled with growth and individual development
: CORE COMPETENCIES:
Sales & Service Operations:
· Drive sales initiatives and achieve desired targets with overall responsibility of ROI.

· Identify and explore new markets and tap profitable business   opportunities

· Map & analyze business potential, identify new profitable product & product lines.

Product Management & Promotion

· Evolve market segmentation & advertising strategies to achieve Channel / Product wise targets.

· Handle promotional programmes / Institutional Sales demonstrations for spreading product / brand awareness  

· Interact with industry people at various distributors & generate market information for assessing market needs.

Distribution / Channel Management

· Develop and sustain the existing network and effectively manage the supply chain.

· Expand the dealer infrastructure and appoint new partners in untapped markets.

· Evaluate performance & monitor distributor sales and marketing activities.

Relationship Management / Institutional Sales 

· Businesses prospecting of complete range of products.

· Building a harmonious relationship with bulk consumers, corporate accounts and direct marketing agencies.

People Management  

· Recruit, Motivate, mentor, guide and monitor front liners / S.S to achieve goals.

· Impart training to new recruits and create awareness on products and procedures.

· Deploy the Sales & Marketing activity plan for front liners with target setting and reviewing measures.
: ACHIEVEMENTS:
I. Won the bestseller award in Reynolds Selling Dhamaka Contest conducted in Jan 1997- Mar 1997. The company pleased with my performance selected me as a winner of “GOA FUN TRIP”.

II. Similarly in Dec 1997 – Mar 1998 of Reynolds Selling Dhamaka I was again chooser the winner. G.M. Pens sent me to BANGKOK AND PATTAYYA as a reward for my achievements. 

III. I was also selected as a team member of the Best Branch in the Southern Region for my performance during Feb 1999 – Mar.1999
IV. In PATANJALI AYURVED LIMITED: 100% Business Development Performer certificate for the financial year of 2018-2019 
: EXPERIENCE SUMMURY:

AT PRESENT FROM APR-2018:

* Working as a ZONAL SALES MANAGER-Bulk Division (for South India), H.Q: Hyderabad. Covering Total South India Sales & Marketing {Telangana, A.P., Tamilnadu, Pondicherry, Karnataka and Kerala}. 

* Taken as a new division created new net work i.e., newly appointed 12 Super Stockiest & running with 610 Distributors, 6 ASM’s, 95 S.R’s 

* Planning the targets A.S.M & S.R wise and also giving plans and motivation to achieve the targets.

* Conducting monthly meeting to review the previous month and also plans for coming month.
* Weekly once intimate to all A.S.M’s what is achievement position and give plans to achieve the target from down the line.

* Reporting Directly to Business Head of Bulk Division on daily basis. 

* Every month open the new markets. 
* Take care total South India total Business operations.
FROM OCT-2015 to APR-2018:

M/S A C AGRO FOODS PVT LIMITED, TAMILNADU.

* Working as a National Sales Manager, H.Q:– Hyderabad at present concentrating only SOUTH INDIA & Orissa sales {Amrik Chekki Fresh Atta & Basmati Rice}
* Total net work creating and developing by me.
* At present Managing total team of 5 super stockiest & 184 Stockiest, 4 RSM, 8 A.S.M‘s, 44 S.R’s, at present running business is 4 Corer P.M., started from Oct.2015.
* Planning the targets RSM, A.S.M & S.R wise and also giving plans and motivation to achieve the targets.
* Conducting monthly meeting to review the previous month and also plans for current month.
* Weekly once intimate to all R.S.M & A.S.M’s what is achievement position and give plans to achieve the target from down the line.
* Reporting Directly to M D on daily basis. 

* Every month open the new markets. 

* Annual Sales Target achieving Innovative market strategy evolved for Channel Marketing.

FROM DEC. 2007 to OCT. 2015:

M/S BEST FOODS LIMITED, NEW DELHI, BASMATHI RICE:
* Worked as a ZONAL SALES MANAGER – SOUTH INDIA based at HYDERABAD, handling SOUTH INDIA {Joined as an Area Sales Manager – Promoted as a RSM from 01-04-2011 & from 01-04-2015 as a ZSM}.                                                                                   

* Total network created by me (All distributors are appointed by me).                                                                                                                             * Developed a full-fledged growth oriented of South India sales.                                                                           
 * Managed a team of 15 direct stockiest, 75 Sub distributor’s, 4 ASM’s & 48 S.R’s.                                                                     
  * Annual Sales Target achieved Innovative market strategy evolved for Channel Marketing.       
FROM APRIL 2005 TO DEC. 2006:
M/S SHAKTI BHOG FOODS LIMITED, NEW DELHI,{SHAKTI BHOG ATTA, BASMATHI RICE & FOOD PRODUCTS}:
* Worked as an AREA SALES MANAGER based at HYDERBAD Covered total A.P. & T.N.                                                                                 

* Total network created by me (All distributors are appointed by me)                                                         
* Developed a full-fledged growth oriented of Costal AP.                                                                            
* Managed a team of 255 Stockiest, 42 S.R’s & 8 S.O’s.                                                                       
* Annual Sales Target achieved Innovative market strategy evolved for Channel Marketing                                                                             
FROM JULY2002 TO APRIAL 2005:
M/S GLOBALCORPORATION, Guntur. (“BABA” Asofoetida & Spices and TAITAN Mosquito coils):     
* Worked as an AREA SALES MANAGER based at GUNTUR Covered total A.P.                                                                                 

* Total network created by me (All distributors are appointed by me)                                                         
* Developed a full-fledged growth oriented of Costal AP.                                                                            
* Managed a team of 105 Stockiest, 22 S.R’s & 3 S.O’s.                                                                     
* Annual Sales Target achieved Innovative market strategy evolved for Channel Marketing     
FROM JULY 2001 - JUNE 2002: 

M/S SWASTIK VEGETABEL OIL PRODUCTS LIMITED – HYDERABAD:         
* Worked as a Territory Sales Officer, Based at Rajhamundry Covered west Godavari, East Godavari, Visakhapatnam, Vizianagaram & srikakulam Districts                                             
* Launched company Various Products like GHAR Brand Toilet Soaps, Coconut Oil & vanaspathi in     our territory    
* Total network created by me (All distributors are appointed by me)                                                         
* Developed a full-fledged growth oriented of Costal AP.                                                                            
* Managed a team of 185 Stockiest, 38 I.S.R’s & 5 T.S.I’s.                                                                                                             
FROM OCT. 1996 - JULY 2001:

M/S G.M. PENS INTERNATIONAL LIMITED (REYNOLDS PENS), CHENNAI:
* Worked as a Territory Sale In charge, Based at Rajahmundry Covered East & West Godavari Districts.                                                                                                                        
FROM JAN 1994 – OCT. 1996:

M/S AURO FOOD LIMITED, PONDICHERRY (TRUE BISCUITS, VERMECELLI, MILL PRODUCTS):  
* Worked as a Sales Representative (Front line job), Based at Rajahmundry (Covered all major markets of A.p.                                                                       
FROM JUNE 1993-JAN.1994:

M/S EUREKA FORBES LIMITED, MUMBAI:

* Worked as a Sales Representative (Direct marketing job), Based at Vijayawada, Covered Viayawada & Guntur towns.                                                                    

Education


:Commerce Degree – B com{Nagarjuna University}
: PERSONAL TRAITS:
Interpersonal effectiveness & Ability to influence - Using data and logic to convince  others, articulating with conviction, sensing     underlying needs and opinions of individuals.

Drive for results- Finding solutions to problems despite constraints, setting priorities, and demonstrating high levels of energy in pursuing problems, setting high performance standards.

Team effectiveness- Sharing Knowledge / information relevant to others, standing in for a team member when he/she are in need  Consistency, Adaptability.

Hard working - Willing to work beyond Market hours. 

Customer Oriented - Must strive to achieve customer satisfaction.

Self motivated - Willing to take up responsibility. 

Growth Oriented - Eager to learn newer Marketing trends.

A go-getter, a quick learner and a team player & Consistency, Adaptability
: PERSONAL DETAILS:
Name




  :  Shaik Gouse Azam
Father’s Name                        :  Shaik. Moulali
Nationality                                 :   Indian 
D.O.B                                        :   10-05-1971 
Sales Experience                        :   26 Years                                          
Languages Known               
  :  English, Hindi, Telugu, Tamil and Urdu           
Marital Status       


  :  Married, (house wife & two kids) 
CTC




  :  15.90 Lacks
Expected CTC



  :  20 Lacks

Notice time reqd.


  :  30 days

PERMANENT ADDRESS:       


COMUNICATION ADDRESS:          SHAIK GOUSE AZAM   



SHAIK GOUSE AZAM     


S/O Pedda Moulali,     



FLAT NO:-301, IV Floor                

#19-1024, Rasool pet, 
8th Line, NGO’s Colony, 
PIDUGURALLA – 522413.AP.  


Venugopal Nagar, GUNTUR – 522004. A.P
 
M:NO: 09490639565/09246488565
Place:  

Date:                                                                     SHAIK GOUSE AZAM.     



























