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Nirav.N.Mehta

      

      
            Mobile No.:9510845352


To work with an organization in which I can share my knowledge with respect to business administration and add value as well as increase wealth of it.
 

	QUALIFICATIONS
	MAJOR SUBJECTS
	SCHOOL/INSTITUTION
	BOARD/

UNIVERSITIES 
	PERCENTAGE

%

	PGP-IBM

(PGDIBM & MBA)
	Finance
	AMA
	IGNOU
	65%

	Diploma in Forex
	       ----------
	AMA
	----------
	          A+


	Bachelor of Commerce
	Accounting & Finance
	Swami Sahajanand College of Commerce & Management
	Bhavnagar University/ March 2008
	69.53%

	H.S.C
	Commerce
	Saint Xavier’s high School
	GSHEB/ 

March 2005
	82%

	S.S.C
	General
	Saint Xavier’s high School
	GSEB/

March 2003
	75.71%



Date of Birth
: 22nd November 1987
Marital Status
: Married                                              

Languages Known
: Gujarati, Hindi, and English
	Sr.No


	      Name of Company
	Designation
	Duration
	Department
	Industry

	1
	JBS Academy P LTD
	Business Development Officer


	May-2010 to

December-2011
(1 Year 8 Month)
	Sales

Marketing

BD
	Education

	2


	NIIT Limited
	Senior Executive and AM-BD
	January-2012 to 

March -2017
(5 Year 3 Month)
	Sales

Marketing

BD
	Education

	3


	AMITY Global Business School

(AMITY University)
	AM-Marketing
	April-2017 to 

February-2019
	Sales

Marketing

BD
	Education

	4

	National Security Depository Limited - NAD

(NSDL National Academic Depository Project of UGC & MHRD)


	AM
	March-2019 to 

At Present
	Marketing

BD
Training

Co-Ordination
	Education



· Networking and Engagement capabilities

· Organizing meetings with clients – Gujarat, Rajasthan and Madhya Pradesh
· Conducting demo, presentation and training for all types of Academic Institutions.

· Data preparation and production support for clients.

· Regular reporting of results and status of developments.

· Travelling extensively with target oriented visits.

· Coordinating with officers at Academic Institutions to help them upload their academic certificates in NAD.

· Strong communication skills – written and oral. Strong stakeholder focus and service-oriented attitude.


· I was responsible for BTL/ATL/Digital/Networks Activities Planning, Approval, Execution and implementation.
· I used to do relationship building and it’s maintenance with High Schools, Colleges and Coaching Classes & Free lancers.
· I used to plan and conduct outreach/on spot counseling drive activities across Gujarat to generate leads and admissions for the campus.
· I used to decide branding and promotional activities of the Campus/ Centre on the basis of budget assigned to me on regular basis.
· I used to take counseling and do admissions which enable Campus to meet it’s revenue as well as order intake Targets.
· Vendors & Consultants Management to get database and admissions from them.
· Participation in Education Fairs/Career Fairs organizes @ various locations of Gujarat.

· Lead Generation Activity Management thru Various Digital Marketing Campaigns.
· Operate and Use “Sales Force” Data Management System

· I used to do relationship building and it’s maintenance with High Schools, Colleges and Consultants.

· I used to execute outreach activities across Gujarat & Maharashtra to generate admissions for the centre.

· I used to decide & execute branding and promotional activities of the Centre on the basis of budget assigned to me on regular basis.

· I used to take counseling and do admissions which enable Campus to meet it’s revenue as well as order intake Targets.

· I am responsible for BTL/ATL Activities Planning, Approval, Execution and implementation.

· Vendors & Consultants Management to get database and admissions from them.
· Lead Generation Activity Management thru Various Digital Marketing Campaigns.

· Marketing Activity Support to various own and franchisee Centers of NIIT Limited in Gujarat Territory.

· Audit Management & Team handling of Marketing Executives and Telecallers.



                       I hereby declare that all the above furnished information is true and to the best of my knowledge.                                                     
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Work Experience








Roles & Responsibility @ NSDL - NAD








Roles & Responsibility @ AMITY University








Roles & Responsibility @ NIIT LIMITED
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