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MANAGEMENT PROFESSIONAL
A management professional with more than 20 years sophisticated understanding of sales, marketing and human resource enabling successful strategy development and people management in various company; 

QUALIFICATIOS SUMMARY
· Highly skilled and dexterous management graduate fit for startup firms, educational institute, companies with focus on developing sales force, market penetration, product promotion, profit center management, branch handling, team management etc.
· An experienced professional with ability to build successful client relationship based on superior personalized client service, cultivate strong business relationships, make real-time decisions in high-pressure environments, and resolve issues in a way that propels innovation and growth.

· Superb business sense, persuasive, effective communicator with C-level presentation skills
· Versatile, profit-minded self-starter knowledgeable and having working experience in diverse fields like from selling consumer durables to banking products and developing strategies for a startup firm.
· Competent performer who can bring solid understanding of industry, deliver strategic business development initiatives, market expertise, and operations management experience to your organization for full realization of business growth potential and optimized, bottom-line results.

· Masters in business development, planning and executing business strategies, developing new market channels and building strong relationships with sales managers, customers and industry leaders.

· Rich managerial experience and corporate exposure to take up challenging assignments in any field. 
CORE COMPETENCIES
· Adaptive
· Good communication and management skills 
· Effective leader and motivator.

· Self-assured and confident
· Team spirit 
OBJECTIVE STATEMENT

Want to a work in an environment where my depth of knowledge and experience is respected, recognized and utilized in a productive and constructive manner.
	AREA OF EXPERTISE

 

	· Market strategy development 

· Business development 
· Building and nurturing relationships

· Market Analysis

	· Product Promotions

	· Staff Development & Leadership

	· Market Research & Competitive Analysis


· Training and Development
· Revenue Generation
PROFESSIONAL EXPERIENCE

Business Head 



          
    Assert IT Solutions LLM                         

April 2018 till date

· Developing Business Model for the Start Up firm
· Market Development

· Team Recruitment and Training 
· Revenue generation through successful implementation of projects/assignments.

· Looking all aspects of a startup company

Business Head 



                          
    Anupam Metals                         

 July 2016 till date


Note: Working as a Business Consultant now
· Looking all aspects of a manufacturing company

· Market development

· Sales penetration

· Team Building

· Revenue generation through successful implementation of projects/assignments.
CRC Head  



Tecnia Institute of Advance Studies                           May 2011 to June 2016
· Looking all aspects of admission and PR for college including Industrial Relationship 
· Ensuring proper implementation of promotional activities like job fairs, training sessions, industrial visits, excursions etc.  
· Maintaining effective corporate relationship 
· Revenue generation through successful implementation of projects/assignments related to institute.

· Lead, Motivate and encourage various team throughout the implementation of the projects.

· Set targets and formulate strategies to meet desired targets within the set parameters and desired budgets 

· Ensuring deliverables meeting excellent quality level 

 Manager    





            ICICI Bank Limited, New Delhi. August 2005 – April 2011
· Revenue generation for bank through customer service and selling various banking products like bank guarantees, letter of credit, Internet banking, CMS to Corporate 

· Understanding Corporate Need and developing product in coordination with various internal banking departments 
· For two years works as Asset Desk Manager generating revenue by serving customer and selling them products like Mortgage Loan, Vehicle loan, Personal loan and Credit Cards from a designated bank branch with the support of a team.  
BDM Manager    
                          
 HDFC Standard Life Insurance August 2003 – July 2005    
· Generating Revenue by selling Insurance through Financial Consultants

Senior Sales Executive   



APOLLO Tyres Limited   June 1998-July 2003 
· Selling Truck and Non Truck Tyres in the given Geographical location by Developing Dealer Network 
EDUCATION

Master of Business Administration, 

Vikram University Ujjain (M.P.) India Marketing and Human Resource
Bachelor of Science                           


  Merrut University (U.P.) India
