BHASKAR R. 

# 308, 3rd floor, Silver Shelter Apartment, Kudlu, HSR Extension. Bangalore - 560102                                                                                                                                                                                                         

Mobile: +91 9663282333                  

E-mail: bhaskar.rk1975@gmail.com

Executive and highly motivated professional with over 19+ years of progressively increasing levels of responsibility in the field of sales, marketing, and business development. Worked hard in achieving sales targets by using resources, reducing costs while improving work processes, meeting business goals and fulfilling business process solutions.

SKILLS & STRENGTHS

Team & relationship building skills
Analytical, problem solving &decision-making skills
Effective verbal, listening & written communication skills
Stress management skills &Time management skills
Patience and self confidence

PERSONAL ATTRIBUTES

Be honest, trustworthy & flexible

Be respectful

Possess cultural awareness and sensitivity

Demonstrate sound work ethics
Education:
Bachelor of Engineering (Mechanical Engineering) 2000 B.V.B. COLLEGE OF ENGINEERING & TECHNOLOGY, HUBLI, Karnataka University, Dharwad.
Specialization: Industrial Production


Diploma in Sales & Marketing from IIMT, Chennai-INDIA FEB 2003

Diploma in Welding & Sheet Metal, Sri Jayachamarajendra (Govt) Polytechnic, Bangalore 1994


Career Progression:
Deputy Manager- Sales, Freudenberg NOK Pvt Ltd. Bangalore Feb 2012 – Till date

Senior Sales Engineer, SHAVO NORGREN (I) PVT LTD, Bangalore JAN 10 – JAN 12
Sales Engineer, Combination Solutions & Systems co. LLC, Abu Dhabi, UAE Nov 08-Oct 09

Sales & Appl. Engineer, Techtran Electronics (I) Pvt Ltd, Bangalore, INDIA Nov 05–Aug 08

Territory Sales Executive, Pidilite Industries Ltd, Bangalore, INDIA Sept 03 – Oct 05

Graduate Engineer Trainee, BEML(KGF), INDIA   June 02 – June 03

Graduate Engineer Trainee, ADE, Bangalore, INDIA Nov 01- May 02

Production Supervisor, Fine Components, Bangalore, INDIA Aug 94 – Sep 95

Deputy Manager- Sales - Freudenberg NOK Pvt Ltd.
Current CTC – 7.5lacs

FNI is a joint venture between Freudenberg group, Germany-NOK Japan (formerly Sigma Freudenberg NOK Pvt Ltd. Started in 2000.)
FNI is currently a leading supplier & solution provider of Oil Seals, O rings, Gaskets to Indian automotive & General Industry customers. 

Roles & Responsibilities:

KAM : OEM - BEML, Toyota, L&T, 

Tier 1 - WIPRO, Rane Madras, Veljan Denison, AAL, Avtec etc.
GI Customers - Timken, Festo, Bosch etc.
Responsible for seals, O-rings business in the defined territory (Bangalore, Andhra-Pradesh).
Prospect new customers and existing customers in the market.

Enquiry generation, commercial negotiation, quotations submission follow-up and convert them to PO.
Identify potential area, plan and implement strategies for achieving the business targets for the defined territory.

Co-ordination with manufacturing, accounts, warehouse and import teams.

Co-ordinate with dealer network to increase sales revenue
Report generation and submission of weekly and monthly reports.
Senior Sales Engineer- SHAVO NORGREN (I) PVT LTD

SHAVO NORGREN (I) PVT LTD, India’s Largest manufacturers of FRLs was established in 1965 as a joint venture company to manufacture compressed air processing equipment viz. Air Filters, Pressure Regulators and Airline Lubricators with design, drawings and Technical know-how from C.A. Norgren Co. Denver USA.

SHAVO ISO 9001:2000 Certification includes the design, manufacture, supply and servicing of pneumatic control instruments and their accessories.

Roles & Responsibilities:

• Introducing our product to new customer’s

• Identifying market segments / potential clients 

• Responsible right from attending inquiries to closing sales. 

• Proper communication, presentation of product to the client 

• To follow-up on enquiries received 

• If there are any technical queries of client, must find its solution. 

• Payment recovery 

• Prepare daily reports

• Achieving set targets by maximizing sales. 

• Ensure quick & efficient customer service.

Sales Engineer-Combination Solutions & Systems co. LLC.

COMBINATION SOLUTIONS & SYSTEMS COMPANY LLC (CSS) is a technology driven company with the primary objective of providing Specialized Engineering Equipment supply & services required to meet the needs of various industries in the UAE and other GCC & Middle East Countries. 

CSS represents several industry leaders in the field of Oilfield & Industrial Equipment such as Mechanical, Instrumentation & Control Equipment, Fire & Gas Protection & Detection Equipment & Systems, Hydraulic Equipment Services, Piping Material, Casing & Tubing etc.

I have Industrial experience in Engineering products / Industrial Consumables / Hydraulics and Pneumatic (pumps, Motors, Valves, Filters and material Handling equipments etc).

Roles & Responsibilities:

• Enquiry Generation.

• Good rapport with Oil & Gas, Engineering Service, Power plants, Water & Electricity and other utility sectors in Abu Dhabi.

• Increase and Maintain Prospects List.

• Customer retention and Satisfaction.

• Excellent communication, presentation and negotiation skills.

• Negotiation and follow up with shipping and forwarding companies for rates and routing.

• Handles telephone, email inquiries regarding working progress, appointments, technical and service related matters.

• Excellent planning, organizing and leadership skills.

• Follow up of quotations with consistent follow ups with the customers.

• Supervise the subordinates and aid them with the work.

• Ability to deal professionally with people at all levels.

• Prepare daily and weekly & quotations status report.

• Participate / organize seminars and exhibitions.

• Excellent and maintain good customer relationship with clients.

• Visit potential customers to prospect for new business.

Sales & Application Engineer-Techtran Electronics India Pvt Ltd.

Techtran Electronics India Pvt. Ltd. Is the sole authorized distributor of Penn Engineering since 1996. Techtran is serving all the major OEM and their vendors as a “ONE STOP SHOP”. They are supplying all the items manufactured by Penn Engineering apart from other ancillary products built by PEM. Penn Engineering & Manufacturing Corp. is the parent of Penn Engineering and Penn Engineering Automotive Fasteners. Penn Engineering companies provide fastener and fastener installation design and product solutions worldwide for diverse industries, including electronics, computer, data/telecom, medical, automotive, marine, aircraft and general manufacturing.

Roles & Responsibilities:

• Enquiry Generation.

• Offer preparation and submission.

• Order Follow-ups.

• Order Negotiations and closure.

• Supervision of installation and commissioning.

• Providing technical support to customers i.e., customer compliant handling.

• Finding new business avenues.

• Responsible for technical presentation of equipments.

• Conducting demos & promotion of various products.

• Ensure timely response to customer services calls/issues.

• Update customers of latest development and new products introduced.

• Develop sales by making initial presentation; explaining service contract features and benefits, developing pricing.

• Analyze sales statistics, prepare MIS Reports; and handle administrative duties, such as filing expense accounts reports, scheduling appointments, and making travel plans.

• Coordinating with customers for the after sales support.

Territory Sales Executive – Pidilite Industries Limited. 

Pidilite Industries is the market leader in adhesives and sealants, construction chemicals, hobby colors and polymer emulsions in India. Our brand name Fevicol has become synonymous with adhesives to millions in India and is ranked amongst the most trusted brands in India.

Roles & Responsibilities:

Managed, developed and handled client portfolio for the company.

Build relationships with prospective customers to develop business and retained existing customers.  

Participated in exhibitions, seminars, and marketing activities to create goodwill for the company.  

Maintained accuracy of the regional database containing all contacts, addresses, and companies.

Wholesaler Management

Responsible for all the performance of wholesales

Plan wholesaler infrastructure

Achieving month to month targets

Specially concentrated on slow moving products and giving live demonstration

Appointed a new distributor in my territory and the sales were improved, which was de-growing in my territory.

Given product training to distributors and interim sales representatives.

Graduate Engineer Trainee- BEML (KGF)

As a Graduate Engineer Trainee, I was allotted in Earth Moving Division in Wheel Loader Assembly shop in Production Control Department.

• Preparing documents (MR) for drawls of Imported and Vendor Items.

• Organized and Co-coordinating for drawls of Imported & Vendor items from stores and the same has been issued to shop in time to meet production target.

• I was Co-ordinated with Inspection department to get inspection clearance for critical items available in receiving stage

• Reviewing shortage items with Purchase Department and get PDC for the same

Graduate Engineer Trainee, ADE

Company Profile: Bangalore based Aeronautical Development Establishment (ADE), a unit of (DRDO) is now working on advanced version of the pilotless target “Lakshya”, which is surface/ship launched subsonic aerial target system remotely piloted from the ground.

It is ideally suited for training the gun/missile crew and air defense pilots.

Responsibilities: 

• Preparation and upgradation of various drawings. 

• Got exposure to CAD/ CAM Software’s and worked on CNC m/c.

Production Supervisor, FINE COMPONENTS 

Company Profile: Fine Components which is primarily involved in the manufacture of Press tool components under ISO 9000 standards.

Auxiliary to BPL, Maruti Udyog, Armada, Sundaram Industries.

Responsibilities: Was working as Supervisor, in charge of Production, Planning & Scheduling.

• Continuous association in the shop floor has resulted in achieving a good understanding of Man, Management in various levels.

• Quality Control and Improvement of quality when ever necessary.

• Maintaining relevant record with respect to Production, Planning and Staff enrolment.

• Purchase of various items required for production.


IT Proficiency:
Operating Systems: Windows 2000/ XP

Others                     : MS Office

Personal Details:
Nationality
: 
Indian

Date of Birth
:
Born 18th of August 1975           

Marital Status
:
Married  

Languages
:
English, Hindi, Kannada, Telugu, Tamil

