           MR. BAHUBALI P. ARGE                   

            E-mail ID: Bahubali.arge@gmail.com
                  

            Mobile: 9371807632 

Career Objective:
    
To associate with a successful organization with a worthy vision and to scale heights in attaining the objective set by the company one after another successfully.
PROFESSIONAL EXPERIENCE: 
MBA with 13.6 years of sales progressive experience in Telecom vertical of Enterprise Business and Operations, Channel Development, Engagement & loyalty. Well organized with a track record that demonstrates self-motivation, creativity and initiative to achieve both personal and corporate goals. Strengths in product management, technology sales, Team leadership & Collaboration, Direct & channel sales, Key account Management.
Core Competencies:
· Sales and Marketing: Specialist in New Business Development and Incremental Revenue. Running sales & marketing operations, increasing sales growth and driving sales initiatives in order to achieve business goals.

· Business Development: Sales Budgeting & Forecasting, Channel Development, Strategic Planning as per AOP and Customer Satisfaction. Identifying prospective clients, generating business from the existing clients, thereby achieving the business targets. Strategizing the long-term business directions of the region to ensure maximum profitability in line with organizational objectives.

· Customer Relationship Management: Managing customer centric operations & ensuring customer satisfaction by achieving delivery & service quality norms. Attending to clients’ complaints and undertaking steps for effectively resolving them. Establishing healthy business relations with clients & external associates for securing repeat business & long-term customer loyalty and worked towards solving their queries and complaints efficiently.

· Team Management: Result-oriented team player with excellent inter-personal and communications skill with a creative problem-solving attitude; quick grasping power and adaptability. Mentoring, training and development of the new hires & joinees to ensure the sales and operational efficiency. 

Tata Teleservices Ltd (Enterprise)                                                                                                     Pune 
Designation – Manager (Enterprise Business)
Duration – July 2018 to Jan 2020
Job Description 
· Target Execution and Revenue generations for new accounts. Ensure that Deployment plan meets Account’s AOP targets.

· Sales, Budgeting, Incremental Revenue, customer loyalty and guaranteeing future sales & ensure collections on time Proactively engage with the customers for emerging trends and opportunities. 

· Strategically managed and grew channel relationships, evaluating their performance product by product and identifying opportunities to seek deeper market penetration.
Shyam Spectra Pvt Ltd – (Spectranet)                                                                                         Pune 
Designation – Assistant Manager
Duration – Feb 2017 to June 2018 (1.5 Years)
Job Description 
· Achieve the sales and revenue target allocated accounts for the defined period. (Achieved 150% of sales target)

· Responsible for handling Pune Region & leading, Mentoring & Monitoring the performance of the team to ensure the efficiency in operations.
· Develop and execute a business plan to maximize opportunities to achieve sales budget and key objectives within defined industry and geographic territory.

· Providing guidance and support to front line team through goal setting & reviewing measures.
D-Vois Communications Pvt Ltd (I-ON)                                                                                    Pune 
Designation – Regional Head (SME & Retail)
Duration – July 2011 to Feb 2017 (5.8 Years)

     Job Description 
.
· Achieve the sales and revenue target allocated accounts for the defined period. (Achieved 110% of sales target) 

· Meeting enterprise customers and accordingly provided complete range of solutions by providing data lease line, point to point and SME solutions.

· Providing right solutions to customer and organization by consulting with decision makers.

· Identifying new Projects, Franchise, Channel partners and signing up the same for long term business.

Reliance Communications Ltd                                                                                                      Pune
      Designation – Team Leader (Sales Executive)
Duration – June 2006 to June 2011 (5 Years)
 Job Description
· Managing a team of sales associates and drive SME & Retail sales from them.

· Providing solution to enterprise customer with complete range of voice services by providing PRI, Centrex, wireless and Leased line data services.

· Generation and follow up of business leads for self and team.

· Responsible for sales in a given area from SME customers for voice and Data services.

· Sales Planning, Forecasting and building strategic relationship with the organizations.

· Establishing and maintaining a good relationship with large corporate and enterprise customers.
Educational Background:
· MBA in Finance and Marketing from KIT’s IMER Kolhapur (2006), Secured 70%.
· Graduate in commerce from Shivanand Collecge Kagwad (2004), Secured 58%.
Achievements:

· Received Best Sales Executive award (8 Times) In Reliance Communications Ltd (MH & Goa Circle).

· Joined as sales executive in Reliance Communications then promoted to Team Leader.

· Joined as Area Manager In I-On then promoted to Regional Head.
· Achieved More than 150% of sales target in SpectraNet for the Fin Year 17-18

Technical and Personal Skills:
· Sound Knowledge of technical products.

· Good Selling and Analytical Skills 

· Good Communicator 

· Comfortable with Long Travelling

· Sound knowledge of industrial market.

.

Personal Details:
Date of Birth:

 1st Feb 1984
Languages Known:
 English and Hindi, Marathi, Kannada
Area of Interest:
 Travelling, Interacting with New People.
Caste:


 Jain

Permanent Address:
 Flat no, A-19, Sawant Vihar Ph 1, Katraj Maharashtra, Pune:411046.

Date:








 
Place:
PUNE





                                                        Signature
FLAT NO. A-19, SAWANT VIHAR 


PH. 1, NEAR KATRAJ DAIRY, KATRAJ


PUNE - 411046 








