[bookmark: page1] Nikhil Mahendra Chavan
Phone:+91 8454846857
E-Mail: nikhilchavan69@gmail.com

To create a symbiotic relationship with the organization committed to high standards of excellence, eager to work at a place where my skills are effectively and efficiently utilized and enhanced along with my professional growth, and exceed personal and professional goals

PROFILE SUMMARY   

· Multifaceted, self driven and highly motivated professional with +5 years’ experience in industry and 4+ years in Client management complimented by proven skill to significantly enhance business objectives.
· Successfully developed, reviewed and reported on the business development division’s strategy.
· Skilled in identifying new business opportunities; track record of building deeper strategic relationship with clients.
· Effective communicator with excellent relationship building & interpersonal skills; strong analytical, team leadership, problem-solving & organizational capabilities.

KEY SKILLS  

-Client Relations and team management   -Strong Communication and Presentation       -Status reporting	
-Requirements Planning	                   -Training/Mentoring                                                 -Relationship Management  
-Stakeholder & Vendor Management           -Market and Customer Mapping                           -Conflict management                                         
				
ORGANIZATIONAL EXPERIENCE  

Zimmer Biomet India - Product Specialist [ Aug 2019- Feb 2020 ]


Key Result Areas:
· Establish relationships with key decision makers by presenting product and convert customers.
· Maintain healthy relationship with existing customers and & seek to continue leverage of existing business relationships.
· Responsibility of primary and secondary sales in the designated territory and Key accounts.
· Preparation of quotations for sales query, maintain documentation for submission of tenders and converting them into the negotiation of prices in line with the guidelines from management.
· Conduct in-servicing and workshops on products.
· Enhancing current business and development of future business opportunities.
Significant Highlights:

· The role involves a significant amount of time spent within the operating theatre environment and must demonstrate an understanding of this environment and of the role as both a representative of Zimmer and a part of the operating theatre team.
· Have to keep supporting current business in the Trauma range of products, and to actively grow the business by gaining new accounts and increasing Market Share.
· Consumables included Trauma Orthopedic implants.

B|Braun Medical India - Territory Sales Executive (Aesculap Division) [ Feb 2017-Aug 2019 ]



Key Result Areas:
· Looking after Mumbai Territory for Sales and Account Management of Surgical Instruments and Medical Equipment’s for various speciality like Neurosurgery, Cardio vascular surgery, Spine surgery, General surgery and all the transplant surgery along with the Closure Technology Division.
· Working closely with Hospital care division for products like syringe pumps, syringes, IV fluids and wound care products.
· Conducting research on territory mapping and also keeping track of competitors business in the market.
· Giving live demonstration to all speciality surgeons as well OT staff. 
· Strategizing and conducting care and maintenance training for OT staff and CSSD department, attending live surgeries, also looking after service related calls, and mostly focused more on post sale business with regular follow ups and new lead generation. 
· Working closely with the team and the clinical specialist and also handling the distributor.
Significant Highlights:

· Dealing with General Open Surgery Instruments, Neuro drill system, Transplant instruments, Ortho drill, and Laparoscopic 3D & 2D Camera System.
· Consumables included power tool drill bits for Neuro and Ortho drills, disposable surgical instruments, Laparoscopic disposable hand instruments, disposable drapes for 3D camera system.




Care Mediquip - Sales Executive [ July 2015-Feb 2017 ]



Key Result Areas:
· Finding new leads, processing them, following up, demonstration and sales & marketing of Medical Equipment’s of Philips, Karl Storz and Medtronics Company.
· Philips multi-para monitors, consumables like reusable and disposable ECG lead set, elctrode, BP cuffs, cables, CO2 flow sensors, battery, SPO2 sensor cable, adapternand probes
· Karl Storz video laryngoscopes, fibre optic bronchoscopes, flexible intubation scopes, disposable laryngoscopes.
· Medtronic patient warmer and disposable balnket sheet, Bispectral index monitors and disposable BIS sensors, Cerebral Oximeters and disposable sensor probes, SPO2 monitor and resusable censors.

Grauer and Weil Pvt. Ltd - Field Chemist Technical Service [ Feb 2014-June 2015 ]



Key Result Areas:
· Providing Technical Service to Electroplating Industries & also managing sales and marketing of products.

ACADEMIC DETAILS  


· Advanced Diploma in Technical & Analytical Chemistry (ADTAC) from MET Bnadra, Mumbai, Year 2012-14.
· BSC (Forensic Sciences) from Institute of Forensic Sciences, Mumbai,  Year 2009-12.
· HSC from Bhavan’s Somani College, Mumbai, Year 2007-08.
· SSC from St. Joseph’s High School, R.C, Church, Mumbai, Year 2005-06.                                   


					EXTRACURRICULAR ACIIVITIES 

· Currently playing for ATLANTA Football Club at Super Division Mumbai District Football Asso

· Served as captain to the Indian Tigers Football Academy

· Coached the u-16 Indian tigers football academy team for the Chandigarh tournament

· Played for Wilson college’s inter college Football Team Runners up

 IT SKILLS

· Windows (7/10)
· MS Office (MS Excel/ MS PowerPoint/ MS Word)
PERSONAL DETAILS  

Date of Birth:		15th December 1990
Languages Known:	English, Hindi, Marathi
Mailing Address:	E/201, Nityanand Nagar, Opp.Gaurav Galaxy, Shristi, Mira Road (E), Thane- 401107



DECLARATION

I hereby declare that all above information is true to best of my knowledge and belief. 


