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Objective:-

Determined to succeed and grow in life by using my abilities and capability and to achieve goals of organization.                                    

Competencies:-
·  Leading and Motivating team to grow within Organization. 
· Strategic, Analytical, Resolving Challenges & Concerns,   Decision taking, Communication, Short term Planning and Long term Planning. 
·   Comfortable in using any ERP like SAP, BAAN. 
Achievements:-
· Awarded for Highest Trade sales within Division in FY 2017-18 in Orient Cement ltd.

· Recognized and awarded for Successful Launch of Finance Scheme in Orient Cement Ltd in FY 2016-17

· Individually handled collection & Sales of CP 90 plant of Concrete in Thane approx sale of 4500 cubic meter per month.

· Approved the brand  “Commando” in Kalyan Dombivili Municipal Corporation in year 2008
· Developed the market for Euro Vitrified tiles in the Thane & Kalyan approx sale of 15000 sqft job per month.
· Installed 160 X-Ray units all over Maharashtra in Picks medical System (Pvt) ltd in 4 years.
Academics:-
· Masters in Marketing Management (MMM) from RSSP Institute of Management and Computer studies (IMCS) Pune. Batch 2002-2004. Result: 62.69 %
· Diploma in Small Industries Management Assistants Programme (SIMAP) from Narsee Monjee Institute of Management Studies (NMIMS) Mumbai. Batch: 1997-1998 Result: 58.00%.
· Bachelor of Science, from R.K.Talreja College -Mumbai University. Batch 1996-1997
      Result: 63.37%.
	Company  
	Job Profile

	Buildon Plasters Pvt Ltd

Sr .Business Development Manager  - Head Channel Sales 

From June 2019- Resigned on 16th Jan’20
Orient Cement Ltd

Sr Sales Manager
July’2009 to August’2018

ACC Concrete Limited

Dy. Manager Marketing  
May’2008 to July’ 2009
	Developing channel for Buildon Products  entire Mumbai region 
Forecasting of channel Sales.
Managing P&L of Channel 
Recruitment of sales Manpower in Corporate as well as in Channel
Reviewing Logistic operation from Gujarat to Mumbai Market.
Collections and Account Reconciliation
Designing Incentive in Trade
Budgeting LTP and STP for Mumbai Region.

Motivating team of professional to achieve Sales/Collection target and keeping aligned with Company goal.

Advertising /Events /Tours Planning and Execution

Increasing and strengthening the existing network of Sales promote

Handling logistic of cement movement from plant to consumer

Monitoring accounts of sales promoter and direct consumer

Responsible for the sales from area’s like Mumbai ,Thane District, & Palghar

Planning & forecasting quarterly targets volume wise and collection wise    

Planning and monitoring activities for achievement of sales and collection targets 

Managing, motivating and retaining existing clients, Key Customers etc

Keeping overall outstanding under control

Maintaining price premium by monitoring market

Planning brand building and promotion activities, including interaction with end customer

Developing untapped/new markets, market wise strategy formulation and increasing penetration in strategic markets

Supporting the logistics personnel to allocating resources and giving information to enhance transportation network as required

Ensuring timely and accurate reconciliation of accounts

Carrying out market visits, industry coordination and analysis of competitor information / market intelligence

Ensuring Increase in Market share each segment and zone wise

Close study on contribution per unit wise with respective of competitor this is to develop the overall our profit



	Heidelberg Cement 

Marketing Officer 

June’2006 to May 2008
Euro Ceramics Ltd

Business Development Executive 

May 2004 to May 2006

Picks Medical Systems Private Limited

Territory Sales In charge since Aug’1998 to March’2002

	Independently handling Thane, Kalyan, Dombivili, Bhiwandi belt

Sharing excellent rapport with the leading builders/Corporate in the area

Full sales cycle-qualifying opportunities, refining sales strategies, building proposal,

Value creations, delivering presentations, negotiating and closing

Appointing dealers in new areas

Coordinating for materials with dispatch department

Independently identifying growth areas in the respective markets and converting opportunity into sales i.e. upcoming projects in work area

 Pre sales presentation to the decision makers, influencers as

 well as potential 

Consumers-highlighting product features and benefits

Coordinating the Business Development activities

Developing and managing the channel network

Interaction with Institutions & Government Departments

Outstanding recovery and its Control
Generating sales via Non-trade Segment, i.e. Builders, Developers, Contractors, etc.

Managing dealer network & collections
Appointing dealers in new areas
Retrieving day-to-day reports from SAP application.
Coordinating for materials with dispatch department
Providing technical support for big projects
Planning and preparing monthly target
Giving demonstration of Machines to clients
Managing dispatch of equipments & Managing collections 
Covering new areas



Personal Details:-
· Date of Birth/Place
25-Aug-75 / Ulhasnagar
· Language known
English, Hindi, Marathi

· Marital Status 

Married
· Spouse 


Housewife 

· Children 


A Son in FYJC
· Hobbies / Interest
Music, Movies & Cooking

· Sports


Chess,Cricket,Football
Training and Sales Workshop:-
· Technical Skill for Cement Marketing 

 – NCCBM-Hyderabad

· Sales Management 




 – ASCI- Hyderabad

· Rural Marketing & Distribution Management
 – IRMA- Gujarat

· Sales Management & Induction 


 – Mercuri Goldmann - Mumbai

