maHBOOB-UL-HAQUE
Address: House no.474/111 A Braham Nagar Triveni nagar- I Lucknow 226003. 
E-mail: mahboobulhaque@gmail.com, 

Contact: 09935778675
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WORK EXPERIENCE:
1. Signeeraa Pvt. Ltd.

Designation: Director 
Duration:  September 2014 to Till Date 

JOB PROFILE:

· Business Development develop client like Bridgestone, Michelin Tyre,  BKT, Dr.Lal Pathlabs, Mankind Vivo Mobiles, Sony Elctronics ,Bandhan Bank, State bank of India and Many More which we currently serve.
· During my tenure  my tenure company growth rate is nearly 200%

· Project management as well as client servicing for client day to day activity like recce approval of designs, execution billing also payment follow-ups.
· Taking care of profit and loss also running cost for the company last financial year turnover is 2,00,0000.00 USD which is achieved by us.
· Taking care for material procurement from different Channel.

· Involvement in day to day activity and many more.
· Successfully completed project like in UP and Uttaranchal for Bandhan bank Launching, Utkarsh Bank, Dr.Lal Path labs, Firstone Tyre and many more. 
2. 3M India Limited 

Designation: Key Account Manager
Duration: Aug 2012 to July 2014
JOB PROFILE:

· Spec in Sales through different corporate in automotive, fashion apparels, and automotive sector.
· Coordination of stock and availability of material in company warehouse as well as distributor also with ad agencies.
· Some of best achievement in my carrier like Kolkata airport, Ranchi airport,Delhi airport OBC Bank, Samsung electronics, Delhi metro and many more single order value 150000 USD

· Yearly achieved target 130% of my target total revenue generated 1000000 USD. 

· Channel development in north India market, daily basis check stock inventory of distributor as well as convertors.
· Project management of different corporate handling automotive, apparels, and automotive sector.
· To conduct training of channel partner monthly.
· Provide data to r&d team to help a new product development.
· Maintain monthly sales record, also achievement of sales target in every quarter.
· Channel expansion in north India to reach the customer.
· Distribution network handling stock inventory and maintain the primary and secondary sales of distributor, stock liquidation, Payment alignment etc
LG Hausys India Pvt. Ltd.

Designation:     Product Manager (PSA) 
          Duration:          Jan 2012 to aug 2012
JOB PROFILE:

· Responsible to get (LG) PSA Material Specified in different corporate banking and other end customer. 

· New Product development, Market research, Product wise Market development, Competitors strategy Market Trend and competitors slot wise analysis, yearly sales plan.
· Management of brand operations through follow up and co-ordination with advertising internal functions agency, coordinating with different internal functions (ex. Ad Agencies Converter).
· Distributors Sales, Coordination with H.Q. South Korea.

· Distributors stock liquidation

· All India frequently visit for spec-in business.  
· Make Marketing Strategy.
· Printer, convertor sales.
2. ISC TRADING PVT LTD 

(3M India Authorized Distributor for Commercial Graphics div.)

 Designation:                 
Key Account Manager (3M) 


          
 Duration     :               
Dec 2008 to Dec 2011
 JOB PROFILE:
· Responsible to get (3M) Material Specified in different corporate and banking segment. Also selling Printing material to the Printers Handling the Retail life style telecom and Banking. 
· Management of brand operations through follow up and co-ordination with advertising internal functions agency, coordinating with different internal functions (ex. Ad Agencies Converter).

· Giving full Branding solution to customers.
· Co-ordination with 3M’s authorized converters (fabricator) for smooth handling of signage’s project for the clients.

· Handle customer problem, and distribution.
· Sale Commercial Graphics Product like Printable Vinyl, Colored Vinyl, and Flex use for Branding Solution.

· Handling the end customers for banking and finance with coordination of 3M convertors and distributors of Northern India and other parts of India as well.
· The following list of clients which I interact with:
· Oriental bank of commerce Make my trip Franklin Templation State bank of India Bank of Baroda Dell Crown Plaza Hotel Bharti Airtel Vodafone Monte Charlo Syndicate Bank HDFC Bank limited Bank of India Oriental Insurance etc
TECHNICAL PROFICIENCY: 
· Good knowledge of Computer application.

· Good knowledge in Media(like flex and vinyl various type)

· Designing exposure 

· Exposure to advertising outdoor Signage and & printing industry

· Understanding of print, color & electronic media
· In LG Product Development for Auto decal market which is growing too fast in India
Product has a durability of 20 years without failure in all-weather condition of India.

EDUCATIONAL CREDENTIALS: 

· Bachelor in Commerce from Lucknow University in the year 2005.

· Higher Secondary (Science Stream) (2002)

· Senior Secondary (2000)
PERSONAL PROFILE: 

Father’s Name 


:   Mr. Kamal Zaheer 
Date of Birth 



:   24 May 1984.

Marital Status 



:  Married

Nationality 



:   Indian 

Language Known 


:   English Hindi & Urdu.

Salry




: My current Salary is 1430 USD Expected Negotiable.

(Mahboob-ul-Haque)

