K.VIGNESHWARAN
B.B.A (MANAGEMENT)
                                Identified as consistent performer in every role undertaken, with 15+ years experience in various cadres in banking &Insurance retails sales.

                                 A person who values relationships and able to take complete ownership of the activity given and taken.

Key Skills 
· Keen and good learner in any environment.
· Excellent Problem-solving skills. & Ability to see potential problem area and proactively resolve issues. 
· Excellent customer service skills.
· Ability to analyze new applications, identify potential security concerns, develop approaches that can be used to mitigate identified risks and implement recommendations.
Organization                  HUMMINGBIRD EDUCATION CENTER
Branch                            TAMILNADU 05-03-206-till
Designation:                     CENTER HEAD 

Responsibility:
· Contact Olympiad exams 
· Appoint new exam centers  
· Monitories the exam centers 
· AGENTS OF CAMBRIDGE UNIVERSITY -LONDAN
Organization                   OXFORD POLY INDUSTRIES LTD
Branch                            LAGOS-NIGERIA (West Africa) (31/05/2013-30/02/2015)
Designation:                     HEAD OF  SALES & FINANCE


Company profile: 

Oxford poly industries into manufacturer of dustbin bag and medical zip lock pouch manufacturer located on lagos Nigeria. They are marketed their products all over Nigeria especially kanu,lagos,Abuja. Recycled road waste and masterbage pillers used to production of Dustbin bags, virgin PP material used to produce medical zip-lock bag.

Responsibility:
· Financial planning for the company 
· Tax calculation and company audit
· Company accounts maintenance 
· Taking care of sales and purchase 
· Price fixing for sale 
· Monitories the sales and production 
· Promote new products to customers
· Asset and Liability Ratio
· Warehouse Maintaince  
· Prepare month wise financial analysis report 
Achievement:
· Cost control 
· 100% Quality taxation 
· Appoint two new corporate buyers with in 3 months ( park n shop ,JT chandari )
· Increase the sale turnover 
· Introduce Pricing policy 
· Expanded the brand name to market 
Organization                   HDFC Bank Ltd
Branch                            VIRUDHUNAGAR( 3 rd March -2007–April 2013 )
Designation:                    Relationship Manager –Agri Business Credit

Responsibility:

· Branch Asset customers portfolio maintenances .
· Government account / Defence .canteen account handling 
· Block medical officers special account opening 
· Taking care of Working capital arrangements to eligible customers 
· Taking care of south region -locations for Madurai,Virudhuangar Tirumangalam,Sivakasi Rajapalayam,Kovilpatti,Tirunelveli,Tuticorin  
· Fund based and non fund based working capital loans approval for eligible customer 
· Letter of Credit, buyers credit ,Bank grantee, FLC / ILC 
· Promoters Account opening 
· Asset and Liability Average O/s maintenance.
· Warehouse funding for Direct agri customers.
· Finware promoters accounts monitorising. 
Achievement:
· 2.5 Crores FD collected with in 3 months 
· 25 Crores Ware house funding.
· 37.20 Crores Cash Credit Funding.
· 18 Crores Bill Discount Limits setting.
· Life Insurance Contest Winner for Collecting highest premium amount of Rs 7Lacs – Awarded with Black berry phone.
Organization           HDFC STANDARD LIFE INSURANCE
Branch                        VIRUDHUNAGAR -SPOKE (Mar 2005-2007Feb)
Designation

SALES DEVELOPMENT MANAGER & SPOKE OFFICER
Responsibility:

·  Taken complete ownership by handling the spoke branch.
·  In charge of spoke branch administration & Accounts. 
· Responsible to Maintain the company local bank accounts & Transfer fund to HO accounts ,maintain the local bank account statement copy & Directly report to Regional Accounts Officer  . 
· Recruit the  financial advisers, identify the potential people and train them, motivate them and get the business from them.
Achievement:
· Awarded outstanding performance in EPI ranking THIRD in Rajapalayam territory
· Won appreciation from Vice president, SOUTH-1 Zone for Regional product champion (ULYSS) of the branch within five days of  new product launch.
· Received cash award in “SIMPLI MUTIPLY” contest for FC activation. 
· Got this confirmation an  from 24th September 2008 in my successful completion of targets.
Organization                               ICICI BANK LTD
Branch                               VIRUDHUNAGAR (Mar-2003- 2005Feb) 
Designation
             
Business development executive grade  II
Responsibility:

· Generate leads and  identify the potential customer then open a new saving/current account 
· Handling the sales team . 
· Get account based FD for our existing customers  
· Prepared the sales activity  plans,
· Responsible for ensuring exceptional customer service and support. 
Achievement:
· Won appreciation for open a more numbers of  (p)ltd accounts.
· Got this posting as an SEII from 21st November '07  with full of my sales achievements.
Qualifications
	Examination
	Year
	Board / University
	Percentage

	
	
	
	

	B.B.A
	2000-2003
	V.H.N.S.N.college virudhunagar
	46

	HSC
	1999
	  K.V.S.Hr.Sec.School
	66.5

	SSLC
	1997
	  K.V.S.Middle school
	65


Computer Proficiency
Office suite:                   MS office, Internet Systems, Tally
Areas of Expertise  
· Branch Fin ware system operation, Asset portfolio  maintains  
· Branch banking account opening & Fixed deposit ,
· Retail Insurance sales
· Working capital approvals ,Financial analysis ,sales churning calculation ,DP calculation.
· Fund based operation and Non fund based Loans operations 
Personal Details
Date of Birth 



 30th April 1982

Marital Status



 Married


Languages Known


 Tamil, English.
Coordinates
	
	Permanent Address:

	
	6,Pound street,
Muthuraman patti,
Virudhunagar-626001

	· 
	

	
	


Email



                         
vignesh_hdfcsl@hotmail.com


Mobile



                           +919976567686
