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ACADEMIC QUALIFICATIONS
· Master of Business Administration (MBA) in General Management from University of Wales (Bangor), United Kingdom in 2008.
· Bachelor’s Degree (BSc) in Chemistry from Loyola College, Chennai INDIA in 2002.
DISSERTATION 
MBA final thesis was explored on Brand Orientation and Corporate Branding in Multinational corporations by using the brand hexagon model of Urde. Additionally, using this theory how MNC’s adopt practices and improving their performances was explored by using Grundfos pumps India Pvt Ltd and Grundfos Pumps UK as the examples. A detailed case study was submitted on this topic. Also, recommendations and few limitations were given accordingly after the findings.
PROFESSIONAL SYNOPSIS
A dynamic professional with over 14 years of experience in Sales & Marketing, Media Buying and selling, Business Development, Strategic & Media Planning, Product Promotions, Event Management, Space Selling, Client servicing, Key Account Management and Team handling across various verticals.
· Enriched with varied experience in Marketing and Sales.
· Experienced in developing engagement plans to manage key accounts for long term.
· Possess strong knowledge about print media, Event Management, and Promotional industry.
· Expert in Media planning (Both in buying and selling).
·     Expertise in Planning, execution, and Budgeting for Events, Expos, Seminars, and Conferences.
· Conversant in idealizing cross-selling channels.
· Excellent mentor with cross functional team management.
· Expertise in tapping prospects, analysing their requirements, rendering guidance to the clients and negotiate (financially) for the orders.
· Proficient in implementing new ideas, solutions, and technology.
· An effective communicator with excellent relationship building & interpersonal skills, Strong analytical, problem solving & organizational abilities. Possess a flexible & detail oriented attitude.
· Also expertise in Recruiting, Training, Performance Management, and Motivation & Retention of employees. 
Page 1/3
CORE COMPETENCIES
Marketing
· Media Planning & Execution (Media Buying and selling) by handling various advertisement agencies.
· Event Management.
· Public Relation Services. 
· Complete planning of branding activities in the allotted budget (Which includes Media Planning, 
       Event Planning, Sales & Distributor meet Planning, Corporate social responsibility Activity planning)
· Handling direct mail campaigns.
· Conceptualizing marketing collateral for marketing campaigns.
·  Distribution of marketing plan.
·  Grounding for seminar, conferences, customer meets, Events & Exhibitions, and product launches.
Business Development 
· Identifying & developing new Buyers/ Sellers/ Investors/Distributor.
· Proposing/ evaluating financial options as requirements.
· Utilising client feedback & personal network to develop marketing intelligence for generating leads.
· Conducting competitor analysis by keeping abreast of market trends to achieve results.
Channel Management
· Identifying and network with reliable agents, resulting in deeper market penetration. 
· Identifying Partners / associates for business continuity.
· Distribution of marketing and execution of various marketing activities for dealers and distributors.
Key Account Management
· Maintaining relationships with key decision-makers in target organizations to generate business.
· Interfacing with clients for suggesting the most viable options and cultivating relations with them for securing continuous business.
· Managing activities pertaining to negotiating/ finalization of deals (techno commercial) for smooth conclusion.
Team Management
· Leading, mentoring & monitoring the performance of the team to ensure optimal operations efficiency and meeting of individual & group targets.
· Conducting training sessions & in house forums to boost the confidence and soft skills of the team and associates.
· Creating and sustaining a dynamic environment that fosters development opportunities and motivates high performance amongst Team members.
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ORGANISATIONAL EXPERIENCE
1.
Jan’19 – Till Date with Alpha Group of Institutions as Head Branding & Advertising and PR.  
2.
Sep’14 – Dec’18 with Franchise India Holdings Ltd as DGM- Sales.
3.
Jan’10 – Aug’14 with Bennett Coleman & Co ltd as Deputy Manager Sales
4.
Sep’06 – Aug’07 with Grundfos Pumps India Pvt Ltd as Executive-Marketing Services.
5.
Sep’05 – Aug’06 with Infomedia India Ltd as Sr. Response Executive.
6.
June’02 – Aug’05 with Bharathi Airtel Ltd as Sales Executive.
TRADE FAIR & EVENT EXPERIENCE
1. Planning and execution done for Alpha Engineering college for 2019 intake and increased admissions by 24%.
1. Planning and Execution of Franchise Retailer Opportunity Show in Chennai, Hyderabad & Bangalore, and Business Opportunity Show in TN & Kerala. 
2. Vaayu Vandhanam an initiative for awareness on Wind energy, complete planning and execution of the event (editions 1 & 2 – June 15th 2011-12 respectively).
3. Planning & Execution done for sales meet in July’10 for KUBS safes and Locks Pvt Ltd.
4. Operational planning done for “Dream Home Utsav” a property fair done by VRITRA Event Management CO in                                          Nov’09.
5. Planning & Execution done for “APREG (Asia Pacific) Marketing Meet” in 2007 for Grundfos Pumps India Pvt Ltd.
PERSONAL DETAILS
· Date of Birth
:
11 / 06 / 1982
· Residential Address
:
F-3,Mig 120 Flats, 11th Avenue, Ashok Nagar,




Chennai - 600083.
· Father’s Name 
:
K.Rajendran.
· Marital Status 
:
Single. 
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