
Seekingchallengingassignmentswithanorganizationofhighrepute

PROFESSIONALSNAPSHOT
 Offering1yearofexperienceinSales&BusinessDevelopment;LastassociatedwithOYOasCorporateSales

Manager,workedonaCRM forgeneratingandservingtheleads.
 B.E.MechanicalEngineeringfrom SandipFoundationin2018;Workedonproject-“OnlineMonitoringSystem”

(PatentedProject,PatentApplicationNo.201821012187).
 Skilledinimplementingthenecessarybusinessdevelopmentstrategiestoaccomplishsalesobjectiveswhile

creatinguniquemarket-entrystrategies,managingbusinessrelationships,buildingcredibility,andestablishing
immediaterapportwithpotentialclients

 Deftatestablishingstrategicalliance/tie-upswithfinanciallystrongandreliablepartners.
 Goodproblem-solvingandtime-managementabilities;adeptidentifyingtherootcauseofissuesand

implementingcreative,targetedsolutions.
 Goodcommunication,interpersonal,problem solvingandrelationshipbuildingskills.

CORESKILLS
Sales & Marketing|New Business Development|Strategic Partnerships|Territory Expansion|Key Account
Management|P&L/Budgeting/Forecasting|SLAManagement|CostControls|RelationshipManagement|Vendor
Management|MarketExpansion&Development|Competition/MarketAnalysis|Team Management&Training

OYOasCorporateSalesManager June’2019-
Jan’2020
 Accountableforsaleswithfocusonachievingpredefinedsalestargetandgrowth.Forecastingandplanning

monthly&quarterlysalestargetsandexecutingthem inagiventimeframe.
 Responsiblefor:

o Identifyinganddevelopingnew streamsforlong-term revenuegrowth,tappingnew marketsand
coordinatingwithpartnerstopenetratethesesegmentstoexpandbusiness&generateincome.

o Identifynew hotelsthatmeetOYOstandardsintermsoflocation,pricing,infrastructure,quality,
ownerwillingness,etc.andpitchOYO’spartnershipproposal.

o Searchingandfinalizingnew properties;maintainingrelationshipswithallstakeholderstorun
thesepropertiesprofitably.

 Recommendedpotentialbusinessdealsbycontactingpotentialpartners.
 Analyzedlatestmarketingtrendsandmonitoredcompetitors’activitiesandprovidedvaluableinputsforfine

tuningsales&marketingstrategies.

InsightsSuccessMediaandTechnologyPvt.Ltd.asBDE(BusinessDevelopmentExecutive) Jan’2019-
June'2019
 Overseasthesalesprocesstoattractnew clients.Workwithseniorteam memberstoidentifyand

managerisks.Maintainfruitfulrelationshipswithclientsandaddresstheirneedseffectively.Research
andidentifynewmarketopportunities.

PreviousAssignments
OYOWeddingz.inasVenueManagerlaterworkedasCorporateSalesManager-June’19-Jan’20
InsightsSuccessMediaandTechnologyPvt.Ltd.asBDE(BusinessDevelopmentExecutive)-Jan’19-June'20

 B.E.MechanicalEngineeringfrom SandipFoundationin2018
o Title-“OnlineMonitoringSystem”(PatentedProject,PatentApplicationNo.201821012187)

 DiplomainMechanicalEngineeringfrom SMES’sPolytechnicin2013
o Title:AutomaticJobRejectionSystem

 Pro.E
 MS-CIT

 OwnerofGarba(AnGujarat'sfolkdance)classesnamedRangeelaGarbaClassessince2015
 Activeparticipationin:

o Trekkinggroup–“NasikAdventureClub”
o “FlashMob’16”awarenessregardingyouthVoting.

 Volunteerin“Nashik-Run:2017and2018”event.
 PerformedonstageforfitnessawarenessinNashikRun2017and2018.

ANKUSHBHARATJANNANI
E-mail:jannaniankush@gmail.com ~ContactNo.:

7276993730

WORKEXPERIENCE

ACADEMICS

ITSKILLS

EXTRA-CURRICULARACTIVITIES



 AssistantDanceChoreographeratAtulNarang’sDanceInstitute
 ParticipationinProjectcompetitionatSandipFoundationCollege.Securedfirstposition.MESAmemberin

SandipFoundation
 Organizingteam memberofNationallevelevent“AAYAM”
 Stood:

o 1stinProjectCompetition
o 2ndinStateLevelBasketballMatch
o 3rdinDistrictLevelRollerSkateMatch

DateofBirth:8thFeb,1995
Address:AdityaKunjSociety,BuildingNo.B-2,FlatNo.9,DindoriRoad,Panchavati,
Nashik-3LanguagesKnown:English,Hindi,Marathi&Gujarati

NotConstrainedforlocation

PERSONALDETAILS


