Jaykumar Chauhan

DOB- 04th Feb.1992

Mobile: +916351282930

Email: Jbchauhan18@gmail.com




Qualifications:

Industries: FMCG, Automobil ,Telecom Digital, and Logistics Sales Experience: B2B, B2C and online, Channel Sales , Network Expansion New Channel Appointment B.com - Marketing (Full time, 2011-14)

PROFESSIONALEXPERIENCE

Summary

Young, Agile and Passionate sales and marketing professional with 8 years of experience working in retail, corporate and Digital sales with , FMCG Automobiles, Telecom lines and logistics startups to Rivigo and Loconav in B2B and B2C channel from tier 3 cities to tier 1 cities specializing in Channel sales, category management, Distribution, trade marketing, lead generation, BTL activities, marketing, launching NPDs, after sales support, Budgeting, Recruitment and Training post pursuing management in Marketing.


Loconav (BT Tech Labs Pvt Ltd)
Duration: July’19 –Present

Role 1: Cluster Head- Kutch

Achievements:

· Built up Corporate sales, direct and channel business from 0.5 L/month to8L/month
· Top performing cluster head across westregion
· Increased distribution through BTL activities and organizing trade partner meets frequently in transporter centricareas
· Introduced Social media marketing and online promotions resulting to lead generation and businessconversion
· Designed, negotiated and implemented trade schemes, promotion payouts within definedbudgets
· Analyzed gaps, identified potential and led incremental growth by focusing on untapped dmarkets
· Successfully launched FasTag and Fuel-Rods along with GPS solutions in Telematicscategory
· Only cluster head to organize transporters meet through franchise partners for active participation and business leads
· Evaluated transporter specific investment proposals for effective activations & returns noninvestment
· Generate business individually and with team
· Handled team of sales executive to achieve given target
· Taking care of entire cluster for new client acquisition and sales and services business for the day
· Follo-up and updates from sales executives of the planned vs achievement for the day
· Team motivation & training
· Evening call withe team to discuss and provide solutions for any case

Rivigo Logistics Pvt Ltd
Duration: Aug’18 –Jun’19

Role 1: Territory sales Manager - Rajkot , Jamnagar , Morbi , Kutch Achievements:

· Built business right from scratch to 2Cr/Month
· Recognition from TSM for best cluster manager performance in terms of business growth and visibility
· Second highest business growth across cluster managers in my Territory division
· Built and increased supply and demand base for distribution expansion and penetration
· End-to-end co-ordination with cross functional teams for logistics’ supply, demand, operations and delivery
· Increased visibility through hoardings, boards and pamphlets
· Designed, negotiated and implemented customized trade schemes for transporters, BTL activities and promotional offers
	Relinece Jio
	Duration: Aug ’17 – Aug’18

	
	


Role1:Jio Store Manager -B2B Sales ( Bhavnagar )

Achievements:

· Soared business from 0.7 L/Month to 9L/Month
· Conversion to deal Jio agents across Bhavnagar in affiliate program for business growth
· On boarded corporate clients through cold calling, referrals and visiting offices in corporate centric regions
· Recognized for on boarding highest active corporate clients
· Review and Update master data of customers and corporate
· Distributor: I have handled Jio Distributorship program to open new distributor
· Customer relationship
· Preparation: Morning meeting and new market research with daily report
· Strategies: Management with none dealers & Signing up agents across the region into the affiliate
· Other: Review & maintain monthly sales tracker, plans and execute market site visits as agreed with region
· Promotion from Sales Executive to Senior sales Executive with duration of one year only
· Recruitment, training and handholding of sales executive
	CEAT TYERS
	Duration: July ’16 – July’17

	
	


Role1: Fleet Services Specialist –B2B and B2C - Jamnagar

Achievements

· Built business to 8 L/ month to 12 L Annum from ground zero
· Distributor handling & new distributor opening including to have none distributors relationship

Contact: +91 6351282930
Email: jbchauhan18@gmail.com
· Topmost sales specialist for 1 Year
· Increased renewals from 0% to 80% through improving after sales service and new customers business
· Product Training and handling of new joiners
· Handling customers for website creation and providing solution through FLEET
· Introduced use of analytics through virtual numbers for providing results to customers on business growth
· Increased customer business through website development
· Built B2B customers and segments and ensured repeat purchase
· Recognition from Co-founder Ronak Samantray for best-in-class execution sales and highest renewal rates
	Michelin Tyres
	Duration: Dec’13 – July ‘16

	
	


Role 1: Sales service Executive In Bhavnagar

· Grown business of Bhavnagar from 5 L/ month to 10 L/month
· Led one sales executive and review his performance timely for better productivity
· Guide executive on lead generation, pitching, presentation and sales closures
· Handled Distributor & key accounts
· Increased business by on boarding new companies like
· Provided satisfactory after sales service leading to increase in repeat purchase
· Co-ordinate with sales engineer to pass trade schemes payout within budget leading to higher profitability affirm.
	PepsiCo
	Duration: Nov’11 – Nov ‘13

	
	


Role 1: Sales Executive- Bhavnagar

· Daily gate meeting to plan new strategies.
· Delivered topmost business growth for continuous six months
· Present and pitch products for sales to firms
· Generate requirements from customers and co-ordinate with sales engineer for pricing and delivery of customized products
· Lead generation through online channels like PepsiCo, channels through referrals and cold calling

EXTRA COURSES ACHIVEMENTS

•

•



N.C.C. (NATIONAL CADET CORP)

CRS (CUSTOMER RELATIONSHIP)

PERSONALITY DEVELOPMEN

· Project performance Award
· Reliance Jio Weekly and monthly target certificate
· Rivigo Best transaction revenue 2 core certifiate

Curricular and Extracurricular Achievements

	DEGREE
	INSTITUTE / UNIVERSITY
	YEAR
	SUBJECT
	CLASS

	B.COM
	Veer bahadurshi Uni
	2014
	Marketing
	1st Class

	H.S.C.
	L.D. Muni high school sihor
	2011
	Commerce
	Second

	
	
	
	
	

	S.S.C.
	L.D. Muni high school sihor
	2009
	General
	Second

	
	
	
	
	



Other Details

· Address: Mota Chowe Rajgor Street Sihor (Bhavnagar) 364240
· Languages known: English, Hindi ,Gujarati
· Interests: Music, Travelling , Sports
YOUR FAITH FULLY

JAYKUMAR CHAUHAN
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