ASHOK JAIN                                                                                                                                     
Phone: +91 9930914882 
Email: ajsashuj@gmail.com
SENIOR LEVEL PROFESSIONAL: Business Development | Sales & Marketing | Tendering/ Bidding
Business Development & Key Account Management, with 19.5 years’ experience ( different sectors) in Business Growth, Contract Management, and Strategy Planning & Execution
Experience in planning, formulating and implementing marketing strategies and promotions to increase market penetration and drive revenue and profitability 

PROFILE SUMMARY   
· Explored potential business avenues and managed marketing & sales operations for achieving the business targets
· Experience in identifying, prospecting & qualifying new customers and selling through strategic partners (overseas); visited Business Associates (Royal IHC Offshore & Marine, The Netherlands) for supporting them in proposal development & strategic discussion for the project
· Developed relationships with Oil PSUs, EPC Contractors like ONGC (Onshore & Offshore) Reliance Industries Limited, IOCL, HMEL, Cairn India, Adani Ports & terminals, Nayara Energy ( Formerly Vadinar Oil Terminals), Swiber Offshore, Valentine Maritime, Sapura Energy, Hal Offshore, and others

· Developed growth strategies and plans; Identifying and mapping business strengths and customer needs

· Represented organization at national and international exhibitions & conferences

· Excellence in techno-commercial negotiations such as Terms & Conditions of Contracts as well as Price Negotiation
· Adapted business models and services to align with local client / consumer requirements
· Proficient in tendering / bidding process (i.e. preparation of tender documents and maintaining related documents, specifications, costing & estimation); 
· Managing & retaining relationships with existing clients and expanding new customer base. 
· Having an in-depth knowledge of business products and value proposition

· Researching business opportunities and viable income streams

· Reporting on successes and areas needing improvements

CORE COMPETENCIES
| Global Business Expansion | Strategic Partnership Agreements | Market Share Expansion | Turn-Around Businesses | Client Base Development | Market Research & Analysis | Emerging Business Opportunities | Resource Management | Revenue & Pipeline Growth | Lead Generation |
Tendering & Bidding | Proposals/Contract Management 
WORK EXPERIENCE  
Since Aug’18 with Results Engineering (A Division of Results Marine Private Limited), Navi Mumbai as Manager – Business Development (till 30th June 2019) From 1st July 2019 – Sr. Manager – Business Development
Key Result Areas:
· Entrusted with the responsibility of managing Key Account Management across different industry verticals such as Oil & Gas - Upstream (Onshore & Offshore ) and EPC Contractors
· Developing networks and relationships within different customers
· Strategizing periodic business plans in coordination with plans of organization for revenue generation; planning and preparing technical & commercial proposals, participating in negotiations; Developing New Customer base and maintain good relationship with existing customers
· Conducting competition analysis and reviewing feedback of existing customers where projects are in progress or completed
Highlights:
· Developed new business sales opportunities for the full range of Engineering consultancy  in Oil & Gas sector
· Worked closely with clients across Oil & Gas sector to understand their technical requirements and delivered key solutions to meet their needs

· Primary point of contact and coordination between marketing / sales and Engineering/Technical group 

· Developed & Implemented competitive and market intelligence capabilities through systematic and objective analysis of relevant information, relating to target markets, competitor 

· Closed new business deals by coordinating requirements, developing and negotiating contracts 
Oct’16 – Jul’18 with Results Survey Pvt. Ltd., Navi Mumbai as Manager - Business
Key Results Area: 

· Managed overall business of Results Survey Private Limited which includes: 

· Explored,  Identified & Converted new opportunities into Business. 

· Managed Existing & Developed New Customers 

· Participating in tendering/Bidding Process including Negotiation (Technical as well as Commercial)

· Team/Resource optimization

· Financial aspect of the business

· Steered projects from conceptualization stage, planning, organizing, implementation and delivery

· Lead and managed a survey team  ; analyzed different outcomes and provided processes and procedures for quality improvement

· Streamlined  operational activities of project  and contracts management for enabling quick decision making

Projects executed for Customers:
· Oil & Natural Gas Corporation Limited (Agartala), Reliance Industries Limited(Mumbai, Pune and Ahmedabad), BSNL (Pune), Indian Oil Corporation Limited, Refinery (Gujarat), Pune Municipal Corporation  (Pune), HBS Infrastructure (Hyderabad), and Aarvee Associates (Hyderabad)
Highlights:

· Secured decent orders from major PSUs and executed successfully without any penalties. Customers include -  ONGC (Agartala), RIL (Mumbai, Pune and Ahmedabad), IOCL Refinery (Gujarat), Secured orders from others small customers which include  - BSNL (Pune), PMC (Pune), HBS Infrastructure (Hyderabad), and Aarvee Associates (Hyderabad)

· Managed projects with limited resources and within the budgets. 
Jan’08 – Oct’16 with Result Marine Pvt. Ltd. Navi Mumbai
Growth Path: Joined as Sr. Executive; got promoted as Asst. Manager, Dy. Manager, and subsequently as Manager – Business Development

Key Results Area:
· Managed marketing of products & services of the company’s Business Associates in Oil & Gas Sector ( Business Associates include  - IMODCO Terminals, Balmoral Offshore , Oil States Industries, Quick Connectors Inc, MFX Do BRASIL, Nautronix, Polarcus, IHC Offshore & Marine, Viking Seatech and CSL)
· Cemented relationship with new & existing customers, business associates and subcontractors
· Managed Stakeholders i.e. Business associates, subcontractors, Customers. 
· Performed Tendering/Bidding process for Business Associate in projects like Construction of multipurpose support vessel (MSV) for ONGC, 2D/3D Marine Seismic Survey for ONGC etc.
· Adequately performed responsibility of developing a new business vertical (Product segment in Oil & Gas sector) cemented agreements with Business Associates for representing them in India.
· Handled  operational activities of  projects which were executed by Business Associates (Wavefield Inseis: ONGC 3D marine Seismic data Acquisition, Polarcus: RIL 3D Marine Seismic Data Acquisition &SS7– ONGC G1 field development)
· Handled & Participated in tendering / bidding process (pre-bid meetings, tender openings (Technical as well as price), price negotiation etc.
· Participated  & Represented Company in  Domestic and International exhibitions/conferences
· Managed Vendor Registration Process including digital signatures for Business Associates  
· Familiarized Business Associates about Indian culture, customers,  their  processes and market trends
· Gathered  & Shared market intelligence and business opportunities with Business Associates
· Prepared & Implemented strategies along with team to target markets & achieve revenue 
· Following  activities  enhanced business acumen:  

· Participating in Tendering / Bidding process (Pre-bid meetings, Tender openings (Technical as well as Price.), Price Negotiation etc.) 

· Managing, mentoring & developing the team.

· Extending support to cross business vertical. 

· Attending  Domestic and International exhibitions / conferences

· Visiting Business Associates (located in Netherland) to support them in preparing proposal and its review.

· Identifying & concluding agreements with New Business Associates. 
Highlights:

· Secured orders as well as repeat orders from different customers  within India for Business associates
· Travelled to Netherlands to support Business Associates in preparing & review of Techno-commercial proposal and supported them in uploading the complete proposal on E-tender website of Customer. 
· Partnered with Business Associates  (like IMODCO Terminals, Balmoral, Oil States Industries, MFX Do BRASIL, Nautronix, Polarcus, IHC Offshore & Marine, Viking Seatech & CSL) to offer services & products to clients (like  ONGC (Mumbai), RIL (Mumbai, Jamnagar, Hazira), Cairn India, Essar Vadinar ( Now Nayara Energy), IOCL, BPCL, MRPL, HMEL, Adani Ports, EPC Contractor (like Punj Lloyd, Sapura Kencana),  Drilling Contractor (Transocean), and NIOT)
· Pivotal in the execution of Wavefield Inseis: ONGC 3D marine Seismic Data Acquisition, Polarcus: RIL 3D Marine Seismic Data Acquisition &SS7– ONGC G1 Field Development projects

· Offered assistance to business associates in the entire life-cycle of a project / tender ( Pre-tender, During Tender, Post Award)
PREVIOUS EXPERIENCE  
Aug’04 - Jan’08 with Naharwar Marketing Services Pvt. Ltd., Gurgaon as GIS Engineer
Key Results Area:

· Data archival includes-  Conversion of  magnetic tapes (low density medium) to high density medium(DLT – digital linear tape) at IMD, New Delhi
· Team leader on GIS projects at National Informatics Centre, New Delhi
Jan’00 – Jul’04 with Vijay Education Institute, Mumbai as Manager
Key Results Area:

· Managing admissions, handling day to day activities and any issues in the institute 
EDUCATION
· Master of Business Administration  - Marketing from ITM Business School, Kharghar, Navi Mumbai in 2018
· PGDCA from MDS University, Ajmer, Rajasthan in 2000
· M.Sc. (Mathematics) from MDS University, Ajmer, Rajasthan in 1996

· B.Sc. (Science& Maths) from MDS University, Ajmer, Rajasthan in 1994

PERSONAL DETAILS  
Date of Birth: 14th March 1973 | Languages Known: English and Hindi | Passport No.: J3581727
Address: Adinath Sapphire, H. No. A- 505, Plot 127, Sector 2, Ulwe, Navi Mumbai - 410206

