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Job Objective

Seeking assignments in Business Development / Marketing / Sales / Projects, Channel & Distribution / CRM with an organisation of high repute.

Executive Summary

Over a decade of experience in Business Development, Projects, Channel Sales & Marketing, Sales Promotion, Depot Operations and Relationship Management. Presently working with CAS Metal Railings Pvt Ltd., As A Head- Railing Division. A strategic planner with functional expertise in Market Plan Execution, Distribution Network Development and implementation of effective business strategies to achieve revenue and profitability norms. Ability to support & sustain a positive work environment that fosters team performance with strong communication & relationship management skills.

Areas of Expertise

Sales & Marketing

· Exploring potential business avenues for achieving increased business growth.

· Identifying and networking with prospective clients, generating business from the existing accounts.

· Managing sales & marketing operations; organising trade promotion programs at Retailers / Distributors end as a part of product launch, brand building and market development effort. 

· Analysing the latest market trends and tracking competitor activities and providing valuable inputs for fine tuning the selling and the marketing strategies.

Channel Management

· Establishing strategic alliances / tie-ups with financially strong and reliable channel partners (dealers / distributors), resulting in deeper market penetration and reach.

· Monitoring channel sales and marketing activities; implementing effective strategies to maximise sales and accomplishment of revenue and collection targets.

Distribution (Depot) Management

· Developing/sustaining the existing network & effectively managing the supply chain, ensuring timely and cost effective delivery of products.

· Managing storage depot; responsible for demand forecasting & managing inventory pipeline, ensuring optimum inventory levels with dealers to meet market requirements.

Team Management

· Leading, training & monitoring the performance of team members to ensure efficiency in sales operations and meeting of individual & group targets.

· Conducting meetings for setting up sales objectives and designing or streamlining processes to ensure smooth functioning of sales operations.

Organisational Experience

CAS Metal Railings Pvt. Ltd. Delhi


Head-Railing Division

Nov 2013 to Till date
· Key role entails

· Achieving sales target  & Projects management &  Relationship building 

· Identifying prospective and productive new leads. Identify dealers who have growth indications for marketing tools 

· Identify main projects , developers and architects with projects using products in the company’s price range 

· Maintain updated database of clients and propose and develop clients. Follow up tools of clients’ projects, etc. 

· Generating and creating new sales opportunities 

· Implementation sales strategies with management 
PROJECT DONE :

IT Park Swaziland, HCL Noida, Mandi House Metro, Honda Corp, Lemontree Hotel, ICIER Green Building, SWBI Architect corporate office, Etc.
Rinox Kaufmann Ltd. Delhi


Head-Railing Division



Feb 2012 to Nov 2013
· Key role entails

· Achieving sales target  & Projects management &  Relationship building 

· Identifying prospective and productive new leads. Identify dealers who have growth indications for marketing tools 

· Identify main projects , developers and architects with projects using products in the company’s price range 

· Maintain updated database of clients and propose and develop clients. Follow up tools of clients’ projects, etc. 

· Generating and creating new sales opportunities 

· Implementation sales strategies with management 
PROJECT DONE :

Alston International, Nestle India Ltd., Adobe Info System, Lemontree Hotels Ltd., HCL , Porsche Cars Ltd., Ireo, Liberty Shoes
Collins India Ltd. Delhi


North Head







Dec 2010 to Dec 2012 
· Key role entails

· Achieving sales target  & Projects management &  Relationship building 

· Identifying prospective and productive new leads. Identify dealers who have growth indications for marketing tools 

· Identify main projects , developers and architects with projects using products in the company’s price range 

· Maintain updated database of clients and propose and develop clients. Follow up tools of clients’ projects, etc. 

· Generating and creating new sales opportunities 

· Implementation sales strategies with management 
PROJECT DONE :

Hotel Africa Avenue, Delhi. Hotel Visaya, Delhi. Hotel Roycee, Delhi. Hotel Ashoka palace, Delhi. Hotel Living Room, Delhi. Hotel ARK , Rudrapur. Hotel Rudra Continental, Rudrapur. Hotel maharani Inn, Delhi, Carnoustie Constructions Ltd, DLF Gurgaon, Shruti & Siddharth Constructions, B L Kashyap, Uppal,  

Kich Marketing Pvt. Ltd. Delhi


Area Manager, North 




Oct’07 to Dec’ 10
· Key role entails
· Achieving sales target  & Projects management &  Relationship building 

· Identifying prospective and productive new leads. Identify dealers who have growth indications for marketing tools 

· Identify main projects , developers and architects with projects using products in the company’s price range 

· Maintain updated database of clients and propose and develop clients. Follow up tools of clients’ projects, etc. 

· Generating and creating new sales opportunities 

· Implementation sales strategies with management 
· Promoted with in six month as Area Manager in April ’08.
PROJECT DONE :

Honda Seal India Ltd., Aadani Group, Deban Hams, Omega Creations, Amar Ujala Publications (Noida), Amar Ujala Publications (Meeruth), Mark & Spancer, Fitness First, Mawana Sugars, General Motors, Tata Housing, Lanco Group, SP Fabricator, Airtel Bharti, EMK Silk, Bal Bharti Public School, NTPC, Illahabahad University ,  Hotel Regards Inn., Musical Institute (Patiyala), IFFCO, NTPC, etc...

Asian Granito India Ltd. Delhi 

Asst. Area Sales Manager 



Sep’05 to Sep’07
· Promoted with in Six Month as Area Sales Manager in Jan’06.

Bell Ceramic Ltd. Indore



Executive – Sales 






Sep’01 to Aug’05
· Received Best Sales Performance Award in 2001-02, 2002-03 and 2003-04. 
· Gold Medalist in Sales & Technical .
Nitco Paints Pvt. Ltd. Indore


Sales Representative





Jul’96 to Aug’01
· Promoted as Sales Executive in Feb’98; independent handled 17 towns and 40 dealers. 
Education: B.Sc from DAVV, Indore in 1996.

IT Skill Set: MS Office and Internet Application

Computer Knowledge:  Comfortable working knowledge in Word, Excel, and 
                                     Power point. Also familiar with working on Laptop.
Personal Details

Date of Birth 



: 


26th November 1974

Marital Status 


:


Unmarried 

Address





: 


57 A Engineer Estate , Plot No 21, I.P Extention, Patparganj, 










     New Delhi-110092.

Permanent Address

:      

80, Vandana Nagar Main, Indore, (M.P.)
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