
Pragyan Praveen Pandey
Mobile: +91-9136904531 | E-Mail: pragyan7786@gmail.com
Address- 9/375, Sindhi Mill Colony, Near Railway Station (U.P)                                                                                                                                                                                                  
Seeking assignments in career enrichment opportunities in Sales & Marketing/Business Development with a front line organization.

Professional Summary
· A dynamic professional with over 9 years  of experience in Sales, Business Development, New Market Development, Key Account Management, Channel Management, Marketing and Team Management.

· Master of Business Administration with rich experience in General Insurance and FMCG Industry.

· A self-motivated individual and team player with good communication, analytical, relationship management and problem solving skills.

· Expertise in managing operations with key focus on top line profitability through marketing of insurance products as well as banking products & services.
· Track record of consistently achieving sales targets at branches, building dynamic sales teams, identifying high-yielding services and products during the career span.

Area of Expertise
· Business Development

· New Market Development

· Marketing

· Channel Management

· Key Account Management

· Team Management

Organizational Experience
RELIANCE GENERAL GIC LTD- Gorakhpur

BRANCH MANAGER | Reporting to Regional Head |Serving from 24th Sep 2018 to till date    
Key Areas Handled:- 

· Steered responsibilities towards Sales, Business Development, Marketing and Key Accounting Management for Gorakhpur

· Chief responsibilities pertained to attain the targets through effective contributions towards sales and marketing of banking products. 

· Handling day to day sales and office related activities and devising strategies for target achievement.

· Training and mentoring other employees on daily basis for all products as well as changes in products and processes for business growth.

· Interacting with the Branch Staff and Trainees for motivating and driving the sales volume.

· Building healthy business relations with key clients and ensuring maximum customer satisfaction by achieving delivery & quality norms.
· Achieving assigned General Insurance business like Motor Insurance, Health Insurance, Home Insurance, SME Business, Personal Accident Insurance and GMC Insurance through Existing Agents, Motor Dealer, Bank and Key Channels in Gorakhpur and Adjoining Area.

BAJAJ ALLIANZ GIC LTD- Delhi/NCR
ASSISTANT MANAGER-TEAM LEADER | Reporting to City Head | Served from 18th Sep 2017 to 19th Sep 2018
Key Areas Handled:- 
· Selection of highly effective agents and arrange their training and development through team management and drive maximum business from them.
· Achieving assigned General Insurance business like Motor Insurance, Health Insurance, Travel Insurance, Home Insurance, Non-motor Insurance, Personal Accident Insurance and GMC Insurance through Existing Agents and Key Channels in Delhi/NCR.

· Building and maintaining healthy business relations with Channel Partners and ensuring maximum customer satisfaction by achieving delivery and quality norm.

· Co-ordinating with various departments like Underwriting team, Operations & Claims for real time services.

ICICI LOMBARD GIC LTD- Delhi/NCR & Lucknow
UNIT MANAGER | Reporting to A. S. M | Served from 26th March 2014 to 15th Sep 2017
Key Areas Handled:- 

· Achieving assigned Travel Insurance target through Travel Agent and Key Channel for the Delhi/NCR & Lucknow region.

· Looking after the company National Tie ups like Akbar Travels, Riya Travels for Delhi/NCR & UP Region.

· Building and maintaining healthy business relations with Travel Agents, ensuring maximum customer satisfaction by achieving delivery and quality norm.

· Co-ordinating with various departments like BSG, IT, Operations & Claims for real time services.

· Acquisition of new travel agents and corporate to increase the Business Volume

· To carry out retention strategy for existing client for the effective achievement of our sales targets in every month.

Gopal Jee Dairy Foods PVT Ltd- Noida/DELHI
SALES OFFICER | Reporting to A. S. M |Served from 16 July 2010 to Mar 2014
Key Areas Handled:- 

· Secondary sales through retail outlet, caterers, hotels and restaurants.
· To make them aware about the advantage of the products for their sales & business generating demand of T-20+ Special milk & Desi Ghee.  

· To increase Dealer count for smooth distribution of product.
· Manage DSMs and responsible for make them business ready

· Surveys and Feedback


     

Qualification 
M.B.A - Marketing (Regular) from Academy of Business and Engineering Sciences, Ghaziabad in 2010.
B.A- Arts from Lucknow Christian College, Lucknow.
Intermediate- Science from GIC Deoria.
High School- Science from GIC Deoria.
 I.T Skills
Diploma in Computer Application from in 2008
MS office, Outlook

Various Insurance Software/portals and ERP
Extra Curriculum Initiatives
· Event Coordinator in college annual function GENERO.

· Coordinated in organizing the event �Entrepreneurship-Role Play and Product Selling Competition� in intercollegiate festival.
· Secure 3rd position in Case Study Event in intra college technical festival.
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