  Devidatt Bhatt
Mobile: 8800843007, Email: devidatt.bhatt@gmail.com 
-----------------------------------------------------------------------------------------------------------------------------------

Experience in Marketing/Business Development, Channel Management and Client Relationship
 Management with a growth oriented organisation, preferably in banking /Financial/Consulting Sector
PROFESSIONAL PROFILE
· A self motivated professional with 17 plus years of post qualification experience in handling Sales, Business Development, Marketing,  Portfolio Management/ Client Servicing, Channel Management.
· Currently serving with Indiabulls Housing Finance Limited, Delhi as Area sales Manager-Mortgages. 

· Track record of consistently achieving sales target, building dynamic sales teams, identifying high-yielding services and products during the career span.

· Never ending willingness to learn.
PROFESSIONAL CREDENTIALS 

· Bsc. (PCM) From Kumaou University Nainital in 1997
· CIC from IGNOU in 1998.

· Msc. (Maths) from Kumaon University Nainital in 2001

PROFICIENCY FORTE

Business Development & Marketing (personal Loan, Business Loan, Home Loan & Home Equity)

· Implementing competent strategies with a view to penetrate new accounts and expand existing ones, improving and meeting pre-determined business objectives.

· Organizing events and activities in bank branch to solicit prospective clients; executing marketing campaigns for events and activities to create awareness and visibility.

· Achieving my Target month on month was a core line and I have been successfully achieving it with          effective planning and hard work. 

Portfolio Management & Client Relationship Management/ Channel &Team Management
· Monitoring clients� portfolio performance, conducting profitability analysis, rendering sustained advisory services & increase retention levels.

· Analysing risk appetite of an individual for providing them apt solutions; ensuring that solutions provided match the risk profile. 
· Guiding & managing teams towards achieving sales & revenue targets.

· Appointing DMA and Handling vendors completely.

· Introducing promotions concept to achieve branch and DMA sales target.

· Responsible for handling team and training them in various trades for the development of the organisation.

CAREER HIGHLIGHT
Oct 2017 to till date With Indiabulls Housing Finance Limited Pramoted as Area Sales Manager(Grade-Chief Manager)-Mortgages
Oct 2014 to Oct 2017 With Indiabulls Housing Finance Limited as Location Manager-Mortgages

KEY RESULT AREAS;

· Expanding mortgage (Home Loan) business through sales team & Agency. 

· Achieving my Target month on month was a core line and I have been successfully achieving it with effective planning and hard work. 
· Project APF for Home Loan Business, responsible to Generate profitability of my team.
· Handling Team of Sales Manager & Relationship Manager .
Feb 2014 to Sep 2014 with Raj Khosla Pvt Ltd (Mymoneymantra) as Business Manager-Mortgages

KEY RESULT AREAS;

· Expanding mortgage business through sales team & Agency. 

· Achieving my Target month on month was a core line and I have been successfully achieving it with effective planning and hard work. 
· Maintaining P/L Acct of team, responsible to Generate profitability  of my team
Nov 2013 to Till Jan2014 With Destimoney Enterprises PVT LTD as Senior Sales  Manager-Mortgages

Dec�10 need to Join DHFL as ASM at Rohini Branch, not able to join due to Medical problem (Spine-operation) & same time managing family Business since Jan-2013 to Sep-2013, with Dream Home modular appliances as Marketing Head
Nov�04 to Dec�10 – with Development Credit Bank Ltd,

CHIEF ACCOMPLISHMENTS ACROSS THE TENURE UNDER VARIOUS DESIGNATIONS
Nov’ 07 onwards- as Asset Relationship Manager {Mortgage Business} 

KEY RESULT AREAS;
· Expanding mortgage business through branch sales team & Agency.

· Motivate and energizing my team to make them deliver to the best of their capabilities and Achieving their sales and revenue targeted month on month, Cross-functional co-ordination with Risk and Credit departments for approval and disbursal, Achieving my Target month on month was a core line.
 Since Nov�04-Oct�07 as Team Manager (OBST)
KEY RESULT AREAS;
· Handling sales team & telecalling team. Relationship has been the key for my sales targets. Handling my customer network and satisfying them with our services was the key success �customer� formed my focus in every aspect of network.
 CHIEF ACCOMPLISHMENTS;
· Received Trophy & Cash Ward of 30k for collecting highest premium for Birla sun life.

· Acknowledged as the top performing sales manager Delhi and 2nd Highest top performer in year 2009-10 Pan India

April�01-Oct �04 with Standard Chartered Finance Ltd. as Team Leader
KEY RESULT AREAS;

· Marketing Credit Card & Corporate deal for credit card of standard chartered bank.
· Handling team of 15-20 executives, Training and developing Sales Team, achieve Monthly Sales target.
PERSONAL VITAE
Name
: Devi datt Bhatt

Date of Birth
: 2nd July 1976

Father�s Name
: Sri P. D. Bhatt

Gender 
: male

Nationality                                 
 : Indian 

Marital Status
: Married 

Language Known
: Hindi & English
Present Address
: B-614, First Floor, Shudarshan Park, New Delhi -110015

Contact No. & E-mail
: 8800843007 & devidatt.bhatt@gmail.com
Quality:-

Patience, Hard working, Strong grasping Power, likes to take initiative and team working
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