MRIGANSHU SHEKHAR

       

(mailto: mriganshu.shekhar@gmail.com)
                                                               36,Male                                                          
 





                                                   Tel:+ 91-9823598015

OBJECTIVE

Seeking a challenging position in a reputed a growth-oriented organization which provides opportunities for professional growth and advancement, where I can utilize my experience and acquired skills toward becoming a valuable team member. 
WORK EXPERIENCE 

VICTORY CERATECH PVT. LTD.(pavits group)        Designation: Regional sales manager 

Period: - Nov 2014 – Till Date                                                              (ROM & GOA&CG)

Duration     : PRESENTLY WORKING

· Building, Motivating & leading Sales team towards achieving sales targets. 

· Tracking competition

· Formulating, Implementing schemes & promotion at territory level.

· Developing new distributor & dealer. 

· Meeting with Architects, Contractor and Builders.

· Identifying and creating new channels.

· Promoted as a Dy.Regional sales manager from Regional Sales Manager.

(1st nov 2016) 
SAINT-GOBAIN WEBER INDIA LTD.                              Designation: - Area Sales Manager
Period – July 2013 – Nov 2014                                                                (ROM & GOA)

Responsibilities:-
· Formulating, Implementing schemes & promotion at territory level.

· Developing new distributor & dealer. 

· Meeting with Architects, Contractor and Builders.

· Identifying and creating new channels.

· Establishing healthy business relations with distributor for securing repeat   

· business & long term Dealers loyalty and working towards solving their   

· queries and complaints efficiently.    
VICTORY CERATECH PVT LTD.                                   Designation: Sr. Area sales manager 

Period: - May 2010 – July 2013                                                                 (ROM & GOA)

Responsibilities: 
· To motivate distributor 

· Tracking competition

· Formulating, Implementing schemes & promotion at territory level.

· Developing new distributor & dealer. 

· Meeting with Architects, Contractor and Builders.

· Identifying and creating new channels.

 Achievements
· Promoted as a Sr. Area sales manager from Area Sales Manager.

(1st April 2012)  

· Awarded as a Top Group team Performer of 2012-2013.

· Awarded as a Top Group team Performer of 2011-2012.  

· Awarded first prize for questionnaire in month of April 2011.                 

WIN-TEL CERAMICS PVT LTD.(PUNE & PCMC)     Designation: Territory sales manager                     
 Period: Jan 07 – May 10                                                                                 

	Responsibilities
	· To motivate distributor 

· Tracking competition

· Formulating, Implementing schemes & promotion at territory level.

· Developing new distributor & dealer. 

· Meeting with Architects, Contractor and Builders.

· Identifying and creating new channels.

· Establishing healthy business relations with distributor for securing repeat   

· business & long term Dealers loyalty and working towards solving their   

· queries and complaints efficiently.   
 

	Achievements

                               
	· Promoted as a  territory sales manager from business development executive .(1st november2009)  

· Achieved quarterly target successfully thrice in a year.

·  Made a record in my work period in achieving minimum 1 project every month.

· Successfully made all the samples available to many of the dealers and distributors in Pune.


SUPREME INDUSTRIES LTD.Arrah (Bihar)                                                               Designation: SR. SALES EXECUTIVE

Period: DEC 2004 – JAN 2005



             

	Responsibilities
	· Generating strong customer base.
· Institutional sales
· Designing Strategy for customer satisfaction and increasing sales. 


SUMMER INTERNSHIP 

SAMSUNG INDIA ELECTRONICS PVT.LTD.PUNE
               Period: June-July 06
Position: Summer Trainee

	Project Title:  - “To Study Market Potential for Electronics Consumer  Durables of YePP’MP3 Player”  

	Deliverables
	· Educating and convincing the people about the company’s offers and schemes. 
· Collecting Sales figures pre-n-post implementation phase. 
·  Finding out the business potential and market share of SAMSUNG in Pune.


EDUCATION

	Degree
	Institute
	Year

	MBA (Marketing) 
	Jayawant Inst. Of Management Studies, Pune
	2005-07

	B. com (commerce)
	V.K.S.University , Arrah,Bihar
	2000-04

	 Board (Std. 12th)
	B.I.E.C, PATNA
	1998-2000

	BIHAR Board (Std. 10th)
	B.S.E.B, PATNA
	1998


COMPUTER PROFICIENCY   
   Windows, MS Office and Internet Application        

KEY ACHIEVEMENTS

· Head of social committee in JIMS.

· Active member of Plantation Program in college.                                
· Won 1st prize at JIMS for AD-MANIA, in 2006.                                                                                            

PERSONAL DETAILS


Nationality


         : -   Indian

Sex



         : -   Male

Contact No.


         : -   9823598015,

Date of Birth


         : -   20th  Dec 1983.

            Correspondence Address
         : -   Flat No.402, C Building, Mount Scape Survey no.15/2, Architects College, Pisoli -Undri, Road, Pune-411060                            

REFERENCES: Available on request
Date :-                                                                                                                                                        

                                                                                                                 (Mriganshu shekhar)                                
