                                                            CURRICULUM VITAE      

MANOJ DILIP GUPTA                                                                                                

Mobile:8779435940
 E-Mail: mnjgupta287@gmail.com

Location Preference:  (Mumbai/NaviMumbai)
    
Summary: Current Role Branch Banking Role in Consumer Durable Loan EMI As Sales Manager.

Responsible For Onboarding Branded Fashion Stores &Arranging Meeting For Consumer Durable Finance

Responsiblty to handle Consumer Durable Loan Plus Cross sell Product Of Bank.

Responsiblty to handle Consumer Durable Loan Plus Cross sell Product Of Bank.
 Business Development,Client Servicing,Cold Calling,Client Meeting,Account Management,Lead Generation.
                                 HDFC BANK( CONSUMER DURABLE) NOVEMBER-2019 TILL DATE

                                                                        (SALES MANAGER)

•Current Role Branch Banking Role in Consumer Durable Loan EMI As Sales Manager.
• Responsible For Onboarding Branded Fashion Stores &Arranging Meeting For Consumer Durable Finance.
•Looking 21 Branches in Mumbai in Central&Harbour.
•Managing 20 Manpower As Role Of Relationship Officer Navimumbai&Mumbai.
•Responsiblty to handle Consumer Durable Loan Plus Cross sell Product Of Bank.

•Responblity To Make Active RM/PB Active &HNW Staff Every Month  On Consumer Durable.
•Keep tracking each staff penetration as per staff performance month on month. 

•Responsibility To Handle LFR Stores &Life style Stores&Promotion Activity.
•Business Development,Client Servicing,Cold Calling,Client Meeting,Account Management,Lead Generation.
                                       Paytm Payment Bank&Paytmall- Ecommerce MARCH-2017 TILL NOVEMBER-2019
                                                                        (Team Lead)

  •  Responsible For Onboarding Branded Fashion Stores &Arranging Meeting For Gateway Payment.

  •  Responsible to Keep all Merchant Brand store active with trasction paytmmall.      

  •  Creation of relationships (with vendors and client) and ensure smooth client servicing and operations.

  •  Achieving the financial targets of self by sourcing, servicing, and login the business,with on acquasation.   

  •  Monitoring and measuring productivity of team members, Audit of locations for acceptance.

· Structured team for mumbai To acquire customer in pincodes well distributed among Merchant Partners.

· Paytm Merchant Acquisition-Handling in Mumbai to attain customer base of  on daily.        

  •  Redesigned the structure to Denominatin based model to avoid any conflict of interest among Merchants 
  •  Roles and ResponsibilitiesProject (Heading Mumbai – Active Customer Acquisition Through Merchant
BAJAJ ALLIANZ GENERAL INSURANCE  MARCH 2016 TILL MARCH 2017

 Relatioship Manager Agency channel

· Assigned the responsibilities of overseeing and directing travel insurance&General motor insurance Agent representatives like hiring and conducting sales training.

· Managing a advisors team & another line of business agent

· Responsible for ensuring that the insurance Agent maintains appropriate insurance licenses.

· Handled the tasks of providing information on changes regarding insurance services and products to Agent.

· Assisted sales agents in selling insurance policies by providing insurance providers and services.

· Responsibility for new recruitment advisors every month&active them.

· Responsible for preparing reports as well as maintaining insurance policies and records.

· To sell general motor &travel types of insurance policies to individuals and businesses professionals on behalf of the organization 

· To utilize my marketing strategies in competing with other insurance companies 

· To make necessary changes in insurance programs to suit individual customers that covers a variety of risks.
‘MAX BUPA HEALTH INSURANCE MAY  2015 TO MARCH 2016

UNIT SALES MANAGER  (TIDE CHANNEL)

· Managed a team of   Advisors to generate Health insurance  business.

· Ensuring active lead generation by Advisors health Insurance Policy  to the existing customer.

· Motivating, Training and Mentoring the team about health insurance Business and process.

· Achieving Branch was Insurance business Target both for numbers and values.

· Recruiting &  Built a team of enthusiastic executive by selecting right people and made them winners through regular training and grooming.

· Engaging in defining strategy for and developing and executing comprehensive sales & marketing plans encompassing integrated marketing initiatives to penetrate and grow targeted markets.

· Ensuring "know your Customer" certification( as per IRDA guidelines).

· Designing and implementing market activities for enhancing brand awareness & organizing various publicity campaigns as well as conducting regular meeting with Branch and sales Team.
    
INDUSIND BANK LIMITED .SEP 2013  TO MAY 2015
ASSOCIATE SALES MANAGER 

· Responsible For Selling Casa product.

· Checking the AOF as per KYC 

· Achieve Targets on monthly Basis.

· Regularly checking the NTB`s for deepening the fresh sourced accounts and quality of sourcing 

· Responsible for handling branch responsibilities, Manage all cross selling product
· Responsible for operation and sales, Handling all branch level activities for business growth.
· Responsible for cross selling Life Insurance & General insurance.

· Reporting to Branch Sales Manager.
	STRENGTH


· Ability to hard work with discipline & motivation positive attitude.

· I always grow my life step by step to make a good career.

· I am a good listener.

· I always have passion.

· I want to learn every day every time every moment.

· I worked out with a good planning.

Computer Proficiency


· Working Knowledge of Microsoft Office

· Knowledge of sales force.com(CRM)

PERSONAL DOSSIER

	.  Bachelor of commerce from Solapur University  2012

	.  12th from Allahabad  board in March 2009.

	.  10th from Allahabad board in March  2007.


Name                                           : Manoj Dilip Gupta

Martial status                           : Married

Present Address                       : Sanpada (NAVIMUMBAI)

Languages Known                   :  English, Hindi, Marathi

Present Address:                      :Shiv Triveni Complex  sec 7 plot 7
                                                 Room 215 opp paradise building

                                                 Sanpada(NAVIMUMBAI)   

                                                                                                                                     
   (Manoj Dilip Gupta)

